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O &7 #ea O =#H sfasdt O
gl GEdd [ f&er dar O 3ieter
3carest

T ATl AUTSalTS SoTRehT 3T T GRT AT FIT T SN3oT HEGd TS | THATS fote] FATTHTHAT
(@US 2.8 ) JTTFAT "HHEAT" (Problem) T "HATET" (Solution) TR 7ot TAYT i1 |

YA IT: TATHT GTaeaefient STeThRT

3EERT: AT SHTHTIEE oh-oh Tl T TTSHT SHAATT FEL Beh gof TS et TFTa 1|

GErh AH /| faeligwel & T | fAgs HAT AT | AEhewel haR A TS / &
EEQLS IS? Tel? T el 2

3GIEXUT: A T | i3, HieaAres gRfa g, aamaa,a%aagr—a

q&el EIECE 2]

WW:

o AT ufaTaeiies erer O foh ATorh?

o FoI & TEATT I FFG e ITHAT B ? (1A FHI Yoot ? STASRI? FHT ITeT?)
o fAeIgEel oot Hed STIRT TN ARG e ?

WT*I'I%’ TFAT ol FATAHTHAT (WUS:2.8 ) "H@Fﬂ'&' Hed 9EATE" (Unique Value Proposition) Y
"Hﬂﬁ?f oIT" (Unfair Advantage) WWWI

TRILT 91T AT faeiyor aTejgry

[CAREESI

S

aﬁ%wwﬂqﬁ?

HEY HTGLTehdl T Gl TTATHRATER




ﬁ%mmm (Common Problems)

TaHoeT IS AT $TTHT 7T AATEw

gfaTadiigwar STAUHT FHl-FAGIRIEE

Wﬁmﬁ@m (Key Findings)

31e o Te1?
o Il WUS ¢.3: HFATTAT HoATSehel (Feasibility Assessment) 3T #1797 ¢ fareen! FqsCAT T 7T
R, A. ToTR AT AT JUTSehHT STaTth 'O SeT' aT 'SeT" 3TTR! AT 977, ATTART TfeTuTen! ATastrare
3TTHT ToSehdig® el IRT ST WUSHT el cAHeATS FUR ITola 14|

o CUTSS AT IelT SATUhT FRIEE ohl HTLRHAT 3 T3 TUS ¢.4: ToleT FATAHTH AT $¥e{erd T&T
91T, TATEHT SHTATIRT AR (Idea) 37T TISC EAT |



o e T I THRICHS T Sk STWTAT, TS HTTFeAT SHAATT &l TishaT o STied Herelgeres| (A
STTeTeRI{IERT ST WUS 2: SHSHIY Gl T Hlefetl HTHATEE golae)

2.% 3TTFAT STTUTTATS Uehgeeh GHIY FIAT BIT: Lean Model Canvas

ToheT T @US HTITH &?

Wq&mjmf&wu 9ot BT AT, grefeed SeraTel dres:
e ARG STIqTI S IETTHT HELT SHTH IS grelr?’

ToIeT AISST FIATAHTT (Lean Model Canvas) T3eT Ueh TaTenl T X 3TATIT JTSTeAT SAT3eT AT (Tool)
8 JHS TUSATS TUTShT STTHIIRT T T&TEE — ITgeh, T, I, AT, T AT I
ABIEREE — oIS T3S SI3AT I TEA 1o TEANT 5 |

2 WUSer AU AT T TS

JUTS Y SFaaTRA% RS TfSeard (visualise) 3T

QITIThT FRT Teh TTeAT AISTATHT TRTLT ITe

SAGHTY G 3o} 31T T T OT ITaT FISCAT AT3eT

3l SATFAEE (STET M, HeelgehR, AR, HATh) o5 A SHTHT JE]T
(Pitch) 37T |

mmwgﬁmﬁ@,amﬁwwmw,
GUR dT AR Tl TSl TATSTEITH T o7l — AT 37T dUTSeRT 1Y 31cTed 39Aaf

ol

S

Lean Model Canvas ‘;|'€I>I?T3'IF:1' 3rfa:

e YUS.9: mﬂw (Assessment)

o US ¢.3: [AURPI cTagIR HeIqTShe (Feasibility Assessment)

e AU AT GUSEE YR ATRHSFIHThT B 7, 376 AUTS 3TFoAT [TeReATS HITSTAT 3ot (oke) TR
glgo "
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Lean Model Canvas: & Ha1?

cToTeh! Ycdieh SeFHHAT TUTSehl SHAHIAHT Ueh T&T qUT el 14

LEAN CANVAS

IGLKGIGEIC]

Problem
(Jorzam)

Existing Alternatives
(RrEgaTeT [ABeTRs)

@

Solution
(Jarerren)

Unique Value
Proposition
(ST ammeRf yara)

Key Metrics
(U3[A FMUCUSED)

il

High-Level Concept
(3T TAL FHTEROM)

Unfair Advantage
(3T dATeT cla)

Channels
(aTmeran)

fafa:
T S .
GEEE TR ce S
@ Customer Segment E|
(onRes aof)
Early Adapters
(mgmmgﬁwm)

Cost Structure
(ST HIToM)

El Revenue Streams
(3TTOTETGNED! ATED)

SE]

IREE

HHAET (Problem)

UTSHhT IMEehel  HIfIRGRT (37gerd TIRIEH) el HET
HHET/TRALH oIS TSR SHTHI S HATETE Tl WG S?
ATGhERhT AT FHTUT o]t N 3 FHEATGEHRT qoTeT

T

3CTEUTRT ofer : Ife qurs '@ ey Jar cgaarT
wwmﬂéﬁmﬁwww
IUTECREN/3ETEY I WIeATeh! ITCTSET, WTelT qehi3el
HFAIHT 371, T Hedlfele AYUTh el goT TFoeT |
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fdcgA=  fdsheug®  (Existing

Alternatives)

faeTTe fasmeug®en G 130514 | AUl :EY 3eei@
IAHTR HAEAEE (UL TMell, FHIH IHHATE,
QYUrRl  Redn) @AM I 3RS SOIRAT 3
STTATIEE P ITRIGHT Tol?

Mg 3T (Customer Segments)

dUTSehT Afe8Id ATEHER (Target Customers) i get? JurShr
3CUCST/AAT FFe fhed aT JANT I5? ThTFA TAST
(Specific) #TTX 3ETEXVT feeTgIe| UTSehT ScUTGeTehT Tfar
YR STEAT HAHGEERALY, TUTgeh! ATgehgeen! HIHET el
THE (Majority) Fel &1 ST AT

(3CTETUTRT oTfaT): WA STy TRl ATgh TaT - aTd

FTHRIST  JATEH/CFIAET, FEEYTad g9d AFdg®

scaTfe |

IR &3 3YHIFAT (Early Adopters)

UISHT ScuTea/HaT FAT AT FIHeRT el TAR gl
W' ATgh al gt 3AERe GHEAT a1 [AAYaEs guie
T

3T 9EAG  (Unique Value

Proposition)

dUSeRl sgaHge & AT, AT a1 3uAel U e

Aghol dUSATS Tohed Jool? U ITEHTS h Ul TG

§Igo?  (3ATERUT AM): dUISHT HATTART T3]
farRIre "5 ¥ f&eT T, Taee T Heferel EXeh TATGhT Eletl
FAIH ST g TS |

ATSehT TG ehenl oITTel HET HISAl o BI? (SGTEIUTERT ollidl):
"TXEh! WA TR T {99 gell s6e Hfed T
QTAT Y13 3T ¢ TUeT GHIH 5|

HHATHT (Solution)

dUTEeh! AT AT 3cUTGsTol ATgheh! TFATATATS HaxT TATTA
S?
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AUTSHT YAF 3 FHATAGED! ofTfdl, AT R
s

(SCSTERUTRT STTY): ety T TSI AT IAR=e!, AfRaa
FHIAT STererdl, T AIoT IT0TAT TRTHT o] forcd WeAshreht
faaXoT 39eretr RT3 |

HTEIHGE (Channels)

dUE TEHTFH FE IAETS? durgepr faaRor ar feshr
mmé:—ésg?[?

(3CTEOTERT AATTeY): HTHToTh ToiTel, STIsTT Colehalg®d a1
HEhT (SEA: Pathao, Foodmandu 37{¢), TAT heay
e /S (gym) 37T

3T I (Revenue Streams)

JUTSS STTTTITS 3TFET FElaTe HHAST? Aol Thehl
onfar faeseT?

(3ETE0TET  @IREN): Ul 37T a1 wia-sfosrdl eresh,
HIecTigen/HATHS FEEIdl o, TIYOTIdE, WA Tl
@y @er gEer ek, T gol wRde a1 oA
F—a%ﬁ?ﬁfraﬁﬁdlmcwbdgﬁwm

ST T (Cost Structure)

TATSRI HET T h—ch Tel? TATSHI TAHCT Soll TUGH
ey T

(3GTEUTeRT ofTfeT): sheal Ferd ¥ Wiell HIHHR dTeTd,
STAATFA T HHARIR dold, F>dTeleT T HIST T, AThies T
ICEIEGRCEAEREYRCE]

HET ATICUSE® (Key metrics)

TS o HPelclT AT 3ToT el AP TN TeJEeo?

(SCTEXUTeRT oITTaY): AT ATgeh HFEAT, AMgeh Heclioe &L, Tid

ey WISal (Unfair Advantage)

TATShT AT T o B ST el FlSTot wTeFehol el Hefcralal?

23




(SCTERUTERT oITTaT): FFelet], 37T37d, TT, Hicl)

e fafer:

o TUE I HRIA ThHICH HRAGTTS TRFR TRATSTT et HeFefgeo |
o I YUT SGH ISTaT B1geT, TR cTGHTT Aleal G ATtehl ATl Gfgell HafST e gl

3T 3UHIOT TUTEe 3Mh TN et HeFe[gees ATSCIAH el areIsiehehl HEAITAT 8ot HeFefgeas | AT
wmaaﬁ,mwmwmmammaﬁwl

379 & IeT?

FWI%@' Lean Model Canvas 3R9fes —
— TUS R SYGHI &ll T IeeAT FishdT HT Sferd |

7e; hel UaT 7St TIST Solel —
— WUB ¢.3: TR HeTHHTol BRIA
S @USY.G: mﬁa@hr%@f&aqg’ir
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QUg Q; TG & T
CACCIRIER)
(Business Registration

& Legal Compliance)



TS hT STTeT 3Ugercl ETTHT Feh Fel?

el Y& ATRUHT GHE TN Tdehodgaen! TARIST, Slefeil Gl FishaT, T ST SUF olgiH:
?) Ushel TATTACT (Sole Proprietorship)

FEr
Teh STl H5aTTeld T STTEATT ITof STAHI, ST HFYUT STETRIcd ¥ ATH Ige TS |

3YYF higer?:

o T SHIHHT HToil STGTHI T It Thoal
o 3Tl SATH AT SIS AT VdT/3cUTcsT feeT ATgel
o o yfehar aforel T H @iRiel =nfgar

3CTEXOT: Tl THl, FT Brechs, FAdTenRe daT (siec: Fels, #eh37d, oar dan)

gar Fgn?
—STRATTOIeRT T TSTEHT STAHTT T (WUS 2.2.2 §olo )

Q) ATSIERY Fa (Partnership Firm)

F g
s a1 9d) cafardgsare fAfla FrsilaraT MR saaar™, AT/ JIs 6o |

3G higer?

o I, HIS AT TRARETT HYFA AT SHGHTY o] gl
o Yoll, #IY, THFUTT ST IRY SAGHTY HTeleT 1 gl

el hgi?:
—ES] AT HIAT 3EANT FHIATAIAT (WU 2.2 EoerH)

3) [T &9 (Private Limited / Pvt. Ltd.)

26



FEr?
memﬂmmﬁ,m%mwgml

3UFFd Higel?:

o YT [AEAR AT S
o ANl A3 GFATTAT S
o HTASHHAT HHANIGE IR T oo TG IclT 1o IR Arfaar

&l gl
—&FAT TSASERT HTATe (OCR) (WUS R .R.3 Fol614)

¥) GghRT TAT (Cooperative)

e
HEEIGEeh! TS TG cTehT TN HIfgeh FIAT F>eTTolcd HEAT|

3YYFA Higer?:

o FVeh, ATGT HHE, HHF a1 AT IR AR cqTaTT a7et =nfgar
o SITOhT 3l ST HIHATTOTh 3G RTAT IMUTR T STTHAGERAT

&l Hgie:
—TSTeelT TR HATeT (TUS 2 .R.Y Bolg )

HeT HFATTAT [aheug®:

JhR faagor

IR-ATHTHeTH TEAT | AT 3T olfel, HaT IMUTRA IRSTaais
(NGO/Association) gEAT

Fel TR Usi?

Frqlé‘ga?r«qlmcq TR Usad %I‘Uﬁ?ﬂ'l?iryﬁr

o TITHIH! 3662T
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o TETAIRT 3THR
o TSFHaRe AT
o ol SfshaT T T JUTTRl — AT T FH JoeTT TR

fUTr 31T IMEY U WUSAT, WUS R.9: Gl TRRAR JoAAT AR & Teholges dT IaTH
T TSI HaT TS foleT HeFlgo|

. T ufehar I Rrags (ReGISTRATION PATHWAYS)

ToheT AT @US 3T T?

AT FIeell FIAT F>Telel e, TS STTHIR ThR AR 3T THRI fehrgar g
T Ee |
el TfshdT SYGAIIhT TIEY, eIl HISol, TE-ETTHcdeh! IHaET, T HIISTHT AlSTeT 3HTaR

hich—hih g?r TS |

gdT Ty I=aTeleT IR ST Y, W,IWWWWW
— T, STTHTT G 311 T8 &l Tfoham 57 32T o |

2.2.8 FTIRUTTIRT/TSTEARAT &dT (Municipality/Ward Level Registration)
Uehol TATHCA cTTHTIGHRT 13T ATHITAT 37T %ﬁrg@rﬁqml
@Waﬁ?

o ol IHd, BICol, FTh, HITSol I&eT
o UaTHIHN (STEd: [HeTgeheTrs, sF&l uTol, el ¢ias deex)
o &fAeh 3T IE] AT WA oot STIH

a?ﬁ'm:

|. 9RYTforehT aT aaT HTATITAT et feat

2. 3TALTP BRIH el (STTHTIR! ATH, ThR, SITAT 311
3. AR gidfei™

4. ©X @Il HFSIdT aT FaTfHcd TATOT
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5. SIIURT G>dToleden! e1@rEd/faaor

Aoh:
9

e TSI TER T STGHY TN Bleh Uol HFS (HIHI: Tl TH, GISoT, FATh, HTgel THe -
T g00-3,000 FFH)

&dT YHTOTI:

o FTIRYITIhT AT TST HIATAISTE STITTT FHTUTTT FeTeT TR |
o TURN W TFT (PAN) ST o] HEol oI35 |

Note: TUS 2.3 HT PAN/VAT Eciiehl faaoT ge1g 14 |

R EIQT*—QTHQJTHI?-IT3633II3I FIRATST (Gharelu Tatha Sana Udhyog Office)

AR B, YaT a7 AT A HTOT STTHIIHT AT STl folehr |

gmmwaﬁ?

o HIGT 3cUIGH FehTS (STEcT: BieTe, Toelol iV, HEFeIT FRITE)
o TEIGRIAT T>dlfold HdT sTadT
o dTfelA Shog, HIT 36T, 3CTALN ThSE®

g gfsha:

. FAEAT Bl AT WeAT 3T HIATerIAT fotdeet feat
qa TR STt BRIA 7t

ANy FFST (Ffe <19 a7TaAT)

ArTRaRarR! gfafafy
FaTTHea JHATOT aT TETel Tl

AGHTY Fea-tl HiETCT AISTaT aT 3eee autet

o v~ w N

Uoch:
9
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o YUY HIFS TR (FHIT: T $00-24,000)
&l THTOTI:

o 3 gl TATOTIT YeTeT TR0 |
o T YITHICS TE fordd F0T, A, 3FTeTel, TUT HEhIT Tg o HET T |

AR SHIHIAT FX T [STFATRY SRTT STSWHIghT @1faT Tve FFeileln JHfeard geo|
2.2.3 HFETAT TTSeRa! ST (Office of Company Registrar - OCR)
@Waﬁ?

o TAST FHFTSN (Put. Ltd.), TP, NGO, INGO, STET ST
o 3T USll, AAMllehll AT HEYMT FGEIH! TTHT
o HISTAT [AEAR, IS G, PR TTAT o131 AT HUH 3GTHEE

Z‘\?ﬁ'm:

l.  www.ocr.gov.np T IS TSl 3TdesT gar

STECTTATT haUatl ATHRT SUCTSEIAT STTe T #ATH Fdlehicl online 3HTeleeT 3] Uef

FFI U FRTATTRE ATAS (TIwa9, TTgaATael, AT fGaR0T, G5dTerenddl Taaon)
<[ AT (3T

EEdTaST JATUTROTA TS HFdeiT gl THTOTIH Yo

RANEEE I S R

3ATARYh ShlITlldgH:

o TTUATIHEE! AT ehcl

o UdtIUd (Memorandum of Association)
o TATATTCT (Articles of Association)

e Shareholder Agreement ('«’ZI'@.'FI'I?;I'W?:!T)

(PTIeAT HeolgehR SaRT FHTOI Te]da )
Qﬁ:
o YSIIehT TURAT ER0T (ARTFe7eh T 2,000 T ATTY)
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QUS 2.8 AT HFTAT SIS HIARTR PAN/ VAT, SSITSTTT < b TICT Ifsha gt HeFefgeo |

2.3 PAN T VAT &dT (SRUTEEY faaRuT T 31TaReh FIeTaiTd)

ToheT AT @US 3T T?

YA F>Tele] ITaT lelol FUHT quﬂmaﬂsrg?jsﬁﬁaﬁal
AATTHT T FehRehT TAHI S T FIAT TR oGl w75 (PAN) fo=ue,
T e ARG Y (VAT) 373 el I T HRITR AT IS A 3ifAard go|

PAN T VAT g 3TTecifeh TS faIstrar (IRD) H1éhe &t gooa1)

?) PAN (TUTT or@T AFeRR) & &I?

PAN $7oieh! HIRl ek cafehd aT HEATATS Y fdlel, G SWI3e T Joll 3T HRITREE
gfgaTeT ITeTehT aTfar f&ar U3er AW (unique) FFaX &Y, STHT FIRT Y faaRuT, 31 or@reiar, [Wfos
(Billing), rmﬂia:émgml

PAN ST ST T>dTele] IIXAT, d\I{Ghlalo-I“I ATfoes |

PAN ST 9TehaT (ST deTd/HH/&FTaiiehT JITfal):

TOT faazor

? ATSTeheh! 3HTecI ek UsIEd SHATerd (IRD Office) STTIg 4|

el PAN Gl tRTS HTFs]g ¥ aT https://ird.gov.np FT I HeTellgeT TG eford |
3 3R HTITSATT Heldel Tofe |

¥ Y JTTAIShcISTE BRIA FATUNAROT IRT3EI |

3 e TGTHT PAN SHTOTIS YTC o5 |
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PAN SdTanT SITf3T 3TTaRTSH HTTSTARE:

TG T 3TIT S HITATT

Teho! FQTfHC - AT Gl FATOTIH (FIRUTTorehT/a3T)
- AR T Siafefd

- UTHYIC A1 Brer

- X IgTT TSI ar ar Ea1ffAcd YHT0T

AT B - FTHEY &t JATOTIS

- AISIERT TFSIT

- ATSIERE&e! ARG
- FTATTIT SITAT THTOT

ar.fo. e - HFEYAT &dT FHTUTIT (OCR)

- Y19 (Memorandum of Association) T TIHTAeIT (Article of Association)
- gATIhg®ehl ATITRehclT

- TG SIAT JATOTIH

- Y JATSTeTh! ST GodTeleh Halleldel I

PANWW,WWPANWW@I

R) VAT (Hod RIS &) h gl?

VAT Teh 3TceT oY &1, ST AMGehC Heholel ITRes T AXhRl cilchehl &X (Tl ¢3%) AR TsTells
asqm?r‘rgr—m T ThTAT 8157 0% T ST VAT AT S |

S Pl

VAT &t TREHTS, TS VAT fofet S1aT aTefaret, T 1 AT Y fIaior Ger3edet goo|

T AT SATTT VAT ST 3TTrar &2
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3aEAT aaror

gfSelr ¢ ARRATR FRIIR T 30 M@ T | (VAT SIIITIHT SATfeN) T /AT T fadhrepr
TIHCT der fafda cgaa

gfdel ¢ AR FREAR § Yo @ dT | (3cuTesd/Tashr cgaargen «fan)
Arefeer aéT

— Ife JuUTs TafTes TI VATHW??WH?TQ%H?TWI

VAT & gfsraT:

TOT fdaxor

g PAN STcef IRUTS, IRD HTATEIHAT VAT il BRIH JHT31514 |

R TR HTITSATeT Heldol IeI6 I (PAN THTOT, HRITN AT 3711S) |
3 VAT il JATOTIS UTeel ITe{g 14 |

Y 3776 & TSR AT VAT w7ea 3ifetard g

VAT EclTenT elTfaT 3TTa2Teh SRTITag&:

e PAN YAHTUYA

o TUIIRI/FHFIAT ST HTOTIT

o TTATeleT SITTATeRT JHTOT

o FHRIER AT faazor

o HET HREHRIH! ARG

o  FHETART o WIAT JHTOT (FHigIhre)

SEICE

o VAT &l IIRAHIT, HTTh FFAT T TIROT 1eTeTget Hthel 3113+ Hfotard ges |
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° WWWWWWI

HEIT AITGTAT?

— TUZ R.9: Gl FFa=tll Jolall clfeienl goleid |

— SETHT el aTHATSTRHT Tl foief HeFlgeo |
— a7 https://ird.gov.np HT SR gt HeFelgea |

(o W

.Y SIIGHT HATolAdl oflfal &ﬂHT&Hﬂ/HICILh*CS{f\ (INpusTRY-sPeciFic  PErMITS/CERTIFICATES TO START

OPERATIONS)

foheT I @WUE HTaeTH &2
HEl ATHIGE—oTEc]: Tl FRiered, qdesT, AT, N6t 3cures, 3mie—asareie & Tei3ifer
fIAY ST aT YHUTIT (permit/certificate) 3Tfaamry geo| Ao & 3THRT AT AT3erel
WWW,WTW@I
FEA! ATOTIT ShEd! cTTHTIRT ATTaI?

SFGHI Fh ey sgAfa/gHoT

gled 3cules,@ied FRMee, a1 Wiy | Wied Tafer 2T ayor fq=0T fI#mT (Department
IEED of Food Technology and Quality Control) (DFTQC)

3efer 3cures i cggear fQumr - Department of Drug

Administration (DDA) License

EIRVANLICE] e[ AT fFemeT, i FUT GRS faehrg H-aTer g
fecate
drfers/fRrem TEAT ET, ITSTHA T el ot THTOT
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JTArTT / 9T AN 3TAT, 9T SHaHII Sollold
SHAHTIRT Fehicl GG FATUTIS / IfATaas gAY e e
TeT g TN T fashl | @re gfafer o1 a7o7 f3ge==01 (DFTQC) | @leg Jfafer @r Joreer
certificate IGRGENEEIE
qled a&q A fAaTd | e 3 e 707 yATofeRoT 31 AT -HAR TIHTT
3R 3cuTesT ar 3T HIwTer 3raTel/Seurestent Fdtehia 3T sgwT faereT
gleel, YSgAee, TS Usiedll, | Tdiee eqaary Fsrelel AT adesT faHTeT
fps
3Tl ToaTelol 3TA T (CAAN)
Gel/@lAst  3c@elel  dT | Wlell Ul Gieel 3cstel 3TAfd CICINEEIClI
3{eayoT

cfafdee, Wsan, ffoee
fafsar, efawie

AR, 9aRuT ar f3foeca colcwmA
Ha—ﬂl@lﬂﬂﬂﬁ

AT AT TEROT faeqraT

q&EaT

O FRIGRET FRfd T NRB AT
GEAGRICEE

SAUTeT TSE 1 (NRB)

o Ufgel 3ol 316 INHT &1 UfgaTe et (STct T ATOT, Wiy, Ty 311 |
o TYUIMAY HeATelT T AT Hallg IR wAdleTclel FishdT T Yesh UTET T3] |
o THTHN ATITS AT FIHT SoTTSITTH HATIhIOT I{E Y |

o  3CTH BeATTHIISTRHIT T T HIRATTIHIT Fegd foid HFIg-o |

R.3 EATI TS ITeTaT ITe] et FTshaT (N TAEERI Hece-d Reariai=cd)
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ﬁWWW%ﬁaﬁwgﬁﬁ—Wﬁquummé ATE IR, STRATAT a7 Sy
gl SNWHANTC SIS, T FPRY T TR AT faeanfiiel Sfd Ser3e fAafAd arerar (Compliance)

aﬁa'refrgml

R.9.% SIIHTY ST sTdTehI0T (Renewals)

gt YR | SAdIRIOT Iafehdr JdRtoT 6T | A
IGEIR
TAIRYTNRT/ | 9T 8¥ah 31T aveh! 3ecafal | gafead asT | AdI0T deR IRETET d9 e,
gST&dr (AR HAGd) df difhUesl | RTE/FAIR cqlq{-lll'aqaw%susogqﬁg?r
IGIGE IED qFs
Bl YT | Affehuenl 7TE (2-9 @) TAR | ER] AT AT [ FhIe Wiehe] T aAdeRIoT
AT 3T et e | FAIREAT T Teg gl A
&ar
FFTAT gl | &Xeh INTTh a¥aAT A fqavor | Fegetr PR fgaRor,  aiffs
(OCR) (Annual Return) U2 31¢, Ao | TFSTSeRepr gfddest, 3ifse RUic  oer
SIATer (OCR) | aTejuet

R.4.3 I 4T 1A (Tax Filings)

A) TATAT oIET sT#sX (PAN)

e PAN 31far T afar?
o T Gl HUITS TS ThRaAT ITHEe LAY oIET wFa (PAN) foret I35
o d& @rar @ieer, Wmmgﬂ AT ell ShFTeiIHeT 1A I1GT PAN 3TaRTH

IS |

e PAN Threshold: sﬁqﬁmﬁ?mﬂﬂmmﬁgﬁwﬁﬂﬁw, TATH RIS
AT S|
e PAN ST & 311 fRAeca?

o
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&Y fdraroT, VAT a1 TDS Rest ger aret
o 3MYfciehdise $erclell fereT (PAN 37T 3T TDS T )



B) HeT TR T (VAT)

e VAT Gdl sfgel 3feiard?
o TE] SYAH: AT HRIAN T, Yo AGHeaT T
o AT IIH: AT FRITR ¥. 30 ATTHeET Tel
o TR (@&d+8an): ©. 30 JrGeT=aT daT
e VAT Return Filing:
o IRD T HTHe a7 IATHb VAT Return U ITTe
o HhIeId VAT R4 feATa ST ejues
e VAT &aT 191 VAT Return foIaT fAeesT, gaT 9N Heholdl ?I'l'\ﬂ'l\{qldlgrw

C) 31 faaRoT ger et JishaT (Self-Tax Assessment)

BRA TANIT ITef ST Filing Deadline faavor

D-01 AT FETT (AT HRITR < | 3T a¥ FATCH | 3TATAT HRITREDT JTERAT
%. 30 TG T YT el < | 3ThT 3 ATGATIHNT | FoH3A T Faazor aer aref
T. 3 9®) (39S AGTedTa])

D-02 FRIGR T, 30 A@ - F. ¢ FAS T | 3w 9 AT | aEafds  eEe-—Td  TERAT
TG HFEAT < &, 0 TG | HUHI 3 ARANHST | H 131, UL TGH
TR (VAT AgdT) (31X, sHaIIaR, afehd, 37fe)
dTg<h

D-03 | &mSGHY, ur.fer, ufceres fer., VAT | 3 af waAed | qul fadr faawor, @Re-feshr
Gl aT D-08 /o WIAT ATURI T | Ut 3 ARRAITHT | Faaworafed

D-04 3T 3T 0T (AT ASERY | 3 a¥ gaTeT | YSHIR, S[eT, SIa9rT 37, TDS
3T 2 3. Yo oIg) ar TATAT | AUl 3 ATGATRT | shise [aaturafea
3T QI TR A TFd

Al D-0¢/03/03/0¥ TS Income Tax Return g?[; ﬁ?ﬁmﬁﬂmmm mwﬁ;mgyrsﬁ
T T, Return Filing mﬁarﬁm‘g'ml
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D) |TTHT &Y el (TDS)

BITHT T HET HeralTel 3T YT et aT [FATAT et SolTH T 3ol IT6] &Y, TV Hec AT HTH B15eT |
SHIHY AT e TUGEAE s SHTFAGEATS HFATA o] HTE TDS HeTIoq et &e TS, AT TSN
T3+ $FTAISTE TDS Hifee TFes|

TDS Figel Fer3a1? (FTHT 3TTTATAT)

TATS TToThT JTAEATHT S cll=AT Te] 3118 37T FIAT TDS HeT3Te:

¢. deold (Salary to Employees)

o R TNAT e T TeTS Gl TS hATRISIC AT TDS T38|
o @ slab SUTel 3TFETAT &Y VA3TTHR T IoT6 14

m 9fd g & 9,00,000 FEHA, AT HU ST TRAT €, 00,000 FEH Fel HTFETAHAT
RYTTHTTToh GRETT 3T (FTHATTST G&TT ) 3TfAard |

™ Fqg’q‘% YT ,00,000, 300,000 ¢000000, 3000000 d[ Q:ﬂ' HocT a‘é,’m'r
IR slab €0%, 0%, 30%, 36%, 3% HTFCTl TR 3HJHR 9] (COUPLE
GITEICIT AT el |

o g & (a1 3. Yo,000 FFH), TATY AT (AT¥F T. 0,000) JFH 37AHTA HIY,
ATATTST F&T I (SSF) FTelet ST Heldlh A3 Tes faR e

o ETZTHI TDS AR Iecaueered 9 feeT T IRD HT SIFAT TG T AT TDS
fqaTT (return) ﬁ'%f'c"l?-lml

2. SgIgATAe ar ATfafereh {aT (Professional or Technical Services - Consulting)
o HedlghR, dfhe, 33, IT AT eI, sfeatfaR, fSamseR, ufdars 3nfe|

o WIATY HaT YehaAT 19% TDS HTE! AN | AT VT FaIAeh VAT &ell $TUeRT dT VAT P
YTC HTUhT HT ¢.9% HTF TDS Thed! RS |
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3. HATST (Rent Payments)

o  ¥dsT, STIIM, Tellec aT ATJALIhT HTST|
o IRD GaRT dlfehUehl HIAT Heal J6l HT 0% TDS Held|

Y. ST aT JTHTT/IaT 3-1Tq‘ﬁ (Contract or Supply of Goods/Services)

o e SFRERT ool ThH 30,000 T TET STUHAT - VAT Gell $TUShT TYfciehell 37T 2.9% tds
e |

3. TUTST §]FdTe (Interest Payments)

o 8%, & %T 89% TFH, STTSThT TR T ATCdehd] 3TAR |

€. Hﬁa’@ﬂﬁﬂﬁ?ﬂ?ﬁ' (Payments to Non-Residents)

o3I TR (Royalty, Consultancy, TTaTereh AaT3Mfe) 31THR AR ETEE @19 gt |
TDS UTelelT I1e &ATeT fee]dt :

e Threshold SS=IEI — H H[FATATAT TDS S €8T, IRD T FNAT Fofg ¥l

o Il FHIHAT o el T — [SASAT TRATET |

e IRD AT GHIH SIFAT I — AIHIIIAT TDS FHeTTh! HigeTTeh! Hecddies ¢ fereT |

o TS TDS T4GROT 92 TGN — I ATRGATHT TDS FHelgUehl Sl el Gfel NIL return Ier
IS |

e TDS YHIUTYT (Certificate) JaT m WWWWWW%@EW
Tl

TDs et Fgcaqul &2

° mﬁ’f ERAcT — YTlAT A9RAT SIRATAT, ST, T X Feldr A9r3aT (expense disallowance) §H
S|

e F3IC YATg AT (Cash Flow Planning) — TDS JUTSehl 3TTaRed X g5, d¥ THIH IS
(Track) T9TGT #A3TE, ITHTT ScToed gl TS|

o TARTHAICT (Credibility) — FHIH TDS FHeldl T STFAT Il STTHAATS 3MYfciehdll, AMEeh T
Jorgwal TAeaE TS|
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2.9.3 TG cITEAUTIA (Record Keeping)

o sk, WRE, $yerciretl, 3TFaTeT T @elehT JATOT (THIE/$teR) IR
. |RDaT34%WHﬁTH§WW?r#
o HECHAT & THEFA FRI&T IR

R.9.¥ 3 YTl (Other Compliance)

o AP e, dt, ArATforen &t IV (SSF) Terere

o 3CUNT/&TT TAATHT SHE GHIH sTdhIuT

e Environmental Impact Assessment (EIA) - ATATaROTT THTT HedTSehel dT Initial Environmental
Examination (IEE) - TRT&37eh ATATaR U q{&TOT ITefelT (AT o1y

R.8 IeTeT UTeToll AeTGTeh! S TEH T Gellehl e
?) ATTATehIoelT F3TGT ollae) SITEHEE

SAUTETHT ITIHT Ve (05¢) JHocddTd T et T TIaRoT FHIH LT o197e], & el FAaRoT 9T 1] Heleh!
IR—YTer=T &Y, ST [T NTEHEE a3« aas:

37T Ffgred faavor

FY TIaoT fEar oer

il STTATIRT ghAT: Ifa ST (T UR&hT) ¢,00 TUAT T g Al
g oo TYIT (TT FRITR! THY Teh AYHGl el & ) |

3T FCTATE R §hAT: UTa STl (AT U2hl) FEHAT ¢,00 AT T
AT 200 AT (TS FRITRPT THYT Uah a¥HeCl hH © J) |TT (Tfe
Teh q¥ dT HI¥eal TEIh! FHATATY B Hel): T IThABI 0.8 FfAerd (0.9%)
(zﬁ@ﬂzﬁgﬂﬁgrmmﬁrmq\gﬁa)l

&t 3Tt / aTerct feroT | arf¥er 3reATfeic Ufdther (Annual Estimated Return) Gell TaRHAT E. 3,000
aT HIANTY ITFETATRT 0.08% (BLehehl ToT) TRATT
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AT HITSATT AgET | SEAST/TIAT ASATSEl Z. 2,000 AT HIIY JTFEGTAHT ©.8%, ST STTET

a@rgm,aﬁmml

TDS TIaRoT Uer IR | ATAHAT X FHeel IR TAaROT ATCTAT AT AR 9% Ifa av
Qus SRATaT |

JIVH W GHIH | THIIAT IHHAT 29% TTAay SIS (Interest) AT |
AT ITTATAT

L gaEIH Afaxar ST THHAT 9% Ifaay TS TS |

Irel faRoT a1 Sl | & ETer 7T TEdART Yo% (o) AT 200% (STAPRT ATes) TR
KB IES] AT |

TE I HTTAAHAT el ITET ITAF ST, IeTHeHTeT T HREATEIRT ol (& Ulel TGO |

R) HTeeAT ATeAAT ITET 7ol Eot PISETE®

FHIH ElT T TaaoT U0 97] A7 ST cd 815, THel (oo TUHAT STGTHT T IelTells AreehTolle] offe]
o

o  IeIel GR&TT — HTST T I HITeTeh! IAEATATS FeITet Hichel FHTUT STTSEIAT|

o IeiT IET T IR — S, T, 3TeTeTeT, FIBNT SeFehT, AT shiST FAUTEE HTee o] Fiotel |

o T TE TUICHTEA — FHIH TqaT0T UM IRAT F Fe, HIcHTE, a1 AT ITee 6] Hichoes |

o THAHTY YTcTSST — URGR T eIl FIAT Sl TSI cTTHTIAT ATgeh T AISIGREwe! [a2are
Erey

o 3MTedReh A — TAITHS fIa0T T 3T HTTATS! SHIEUTIeA R I |
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{dusg 3: <gddry
HodTeled U]
(Business Operation

Phase)



3. SIIHTT HodTeleT dIUT (Business Operation Phase)

3.2 SCTHDI HTARTehdll/THEIT Hodlehel BIRHA (SME Assessment Form)

I BRHA TUTSH! STTHIIhT ITEUT, SToraT &7, HHSRY, T ceehlel JUR HTG2Teh &TTEE Il o3
q‘a’lﬂTgr_&Imﬁmﬁmé’w&u‘m*ﬁdlWHTHT%W,%WHQWWWWW
HFIE- | TH HRABY SATHT ITURAT TITE 3T TUSEE (<! w1y cTGEATTA, T TTefeTT,
TSR YOI 37TfE) @R AT SHATAIIATS 37T TS TeAT3eT Fehofgoos |

TN3T ITet TRt

1. Gcdsh YAAT “GI/S” aT “giget/Sel” HEY feeh TR31gIe |

2. STATh SATACRIYE fETare — TV TUTSeh! 3Tl GEeh! 1l gl

3. T8l “BISHl/SeT” Howl STATh T3S, TGN R Ieiohl TN FTAYETHAT Secl il HFioEd
GUSHAT STg 14|

4. 3TATHAT HTHR SEIHT Fol AT HIT Heolg olela |

?) FCA SYTATY T&TEE (Core Business Aspects)
.. | e B/S | Bige/Se
; 3cUTeT/AdT ool gigiet T St Hlehel? O O
2 Y YTgehehT olTTdT HTITH §I? O O

3 dUISH SIGHTT doc U IAghells fashed | [ O
qT3<T IMMGT U ?

Y m@wmmﬁwgr—m O O
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g ALl 379U (barriers) Sol? ] ]

€ Hod Se136T UTel IMgeh ool ? O O
b |7 IIR/CSIR T golgeo? O O

¢ e IfaEae’ (ST 3T of 318X ITes? m ]

& IMei?

A “GISel/SeT” U ITYAT UTET FAHT — HEATT ¢.3: TR IeTHeT BRA FITT IR AT, AMEeh T
FFFTUTER TISEAT SATSAGI | T AMERHIT TaT FIhall/TRTF37eh faishl IRT JTeFaAT Sferay
TETEE TISC 1614 |

) EI'T@'E-?TCITFI?-IT (Legal Compliance)

w8, | e B/ | s/
? ScliaTgeh 3o HeTHTC/ATS=4 Hlfgeo? m O
R 3T A AT YT 5T B2 0O |0
3 IURER JATONERIOT (STEt AUTeT F&ATess) 3Haedsh (O | O
o7
Y A GATOERUTeRT 3HTAGe /1T HTR! &2 O O
3 SITHTT HdTelel U STIT/ER HISTHT 6T, faf@d | O u
FUHT HTSTR! GFSIAT TR TR B2
£ ATEh/ATBIERAT foTd Testiar/Mou TRIG=? O O
b Sieferer gFafe (1p) GIIETT TRTH ©? O O
¢ P faarg & O O
Q 3= oot faaTe; afeReht Se? O |0
to | ¥ ST g O O
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& IeT?
Y G151/ ST 31aT UTFT ANT — 3TEAT : SYITAIY Gl T Hlofell UTefall X 1T, 3efH A T
STSHAT T ITIG I | TeTatt 11 e FeT3eT Hel IS Tl AT ITeig I T 313Tore saieerd IRged

3) &Y YTelT (Tax Compliance)

H.H. | geeT 8/ gt /S
? PAN/VAT &l $TUehT &2 O O
R VAT &clT 87T T afare VAT Reet gemm3eigeo? | O O
3 TDS faH THAT (JHEIes) IR TR &2 | [ O
Y TDS T 4 AT IRD AT FST3qg+0? O O
9 R /AT STl Ie3TTRT &2 O O
& R [Fer g YHUTIT HEATI TS B2 O O

F IeT?
A “BISA/ST” U 31UAT UTET AT — 3TEATT .E: SATITS UTellT YfsHAT (PAN, VAT, TDS, Return)
goTe I | FHIH Neat/eFareh et ATfAH—FATT e Farelest SoA3e 4|

¥) HATTd AT (Human Resources)

w4 |ue gi/e | Bise/Se
4 HATe1d eRSIRIE (Human Resource) | |
SFAaRIHT olTfeY ST d difehuanl &2
R T FHHaRIeS JTTRFEIHIOT (orientation) | O O
feeTgro?
)
3 TS UG HI HIHA-TFHART TIST T ? O O
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Y G erc SHIHGR T3 TG T2 O O

g TIITTHAT TESTH Tl GHATAT 3TTH] &? O O

& HITST TLTAT (Organisation Chart) TR &? | O O

b a1 ferf@a sriasslar (Contract) B2 | O O

¢ FHARY FTFAG (CV/IHTOTIT) TRTH &2 | O O

Q JATIATHT FHARIGETS dlfore HrIHHES | [ O

e JEIe 9Te] g2
go WWW(Grievance) a? Ul O
i hRIEY GI&T SEH &2 O O
23 HHANIGETS FARELA/FRET Tsfel (OSH) | O O
B7?
¢3 AR e faare o2 O O

& aTeA?
O “FISA/ST” HU 37UaT ATET AHT — AT 3.9: HF T qUT faAraeh R RgFa-awsitan,
ATTor# T GIETT TOTTR SITe] ITTIH | SSF/STAT, TEHA-ISTITRT 37 T SOP A8 AT SeAT36 14|

) fad™r cgaTUTI= (Financial Management)

wH. | g B/S | B/
o

? Joh{hUS/eIET YTl HTATSTRI 2 O O

0] G HFCATT (AT 3G e ngﬁ;? O O

3 TFETA-Td AT £/ faRevor geo O O

Y ¢ -FATEeY FATH—Fell JNolall &2 O O
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& &Toten /ATl FATH-FAAT oIl B2 O O
l9 T/ HUSRUTH S1HT &2 O O
¢ i [aareer g=areleT 31aT e m ]

& IMei?

N Bis/ST” U FAAT AET JHT  — I 3.3: AT JfPe@/Faa-rar g Toic
FAE-HASHee o] | deh T eFFAId PRGN 7ol RS T AT FHAET Tt et
SHTe<T6 14|

&) 9faTael (Competitors)
wE. |uea /) BIget /ST
g sfcreatff faeivor agervent o2 O O
R ey glaeatiies gigare I o O O
3 gfaTasiisr aTerT/aHIR TeTg® UTeT &2 O O
8 STrEaeiient ShASIRT 3YANT 3o ATSTalT B2 O O
3 FH-Heg Slaeqeiieer gfaeat arf Ehfd o2 O O
£ AT faeRor suen gfaeadiser gfaeas’ art Jsrer | O O
o?
& Mef?

A G151/l $TT 37UET UTET AT — TEATY ¢.3: IR I HetiTel AT Behd FTeTeii #1105 aTeferd |
fAaROT, 7T T HHTA (Unique Selling Point) AT FUR TSTeAT SAT3G I |

1) fIIUTT STGEATIT (Marketing Management)
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.9, | /e HEGIGG)
4 TR eI (FATIT/3GER) IIRTHT | [ O
o?
R AU ST TIR &2 O O
3 TS/ 3UTeafa o O O
8 ANSS Foollel SART I yaeue | O O
To?
3 TIshT UTehaTeh! TIST TRUTEE T ? O O
£, fAquTe 7T ATICUS (Key Performance | [ O
Indicator) TI'@T?FITCI?-Tgo-_vT?

& Ief?
O “BISaT/ST” HT 3FUAT URT AT — AT 3.b: §iess/fBfoea aArdfes W Aaa/sae
TAT3TEIE | AMEh-HIHTE, T2 (USP) T TTeTol TR FITFT T34 |

¢) TSshY cIaTUTIST (Sales Management)

HE. | oea g/ gt/
? ged foeht 2rell/fSFAaR cafed o O O
2 fershr ToTS o afaa @efeT aojgo? O O
3 TeishT 3raY geT3 JoTTell/AUTEAId &2 O O
8 #1TEh foshT fee (record, track) TTefgeor? | O O
3 FURIAT IIRTHT foshrent FaT 3531/38+ | O O
HAR YHS TG o?
& IMgehen! FABIRA/RBTe (referral) Tsea? | O O
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1 WWTWWHTW? | |

& e ?
N “Blge1/Se WU YT AT AHT — I 3.6: 9T ANSTI1/3TEe cTIEATIT FW TSI T
TS GUR Ao | ShTST ol el SIS T A3 Ioig ¥ T AT HIHET Iela 14|

R) 3TYfcT YT (Supply Chain)

.4, | uea B/ | /S
ol
? qEY WHMST oy w3 3qfciepdiar HeR | O O
R
R IMYFIAT et/ fEetTs et SNTEH ©° O O
3 dehTeush ATHE/Ad 93T 31+ [Aew? O O

¥ maa%h?raﬂgr\%u’mm (contingency) &? ] ]

3 CrErehTeleT el TSI &2 O O

£ feeaTtasr/AfaRed Teha FaEar o2 O m

& ITeA?

A “BIgeT/Sel” HU 37YaT UTGT AT — Jh3TT (Backup) HCARIR/HFSHIAT TR Teig | Feeh—aiifel
(reorder point/ABC) HDIWWWWBT:@Q{I

¢ o) IMgeh HFd< (Customer Relationships)

w.4. | ges g/ | Esd/da

2 IATET HATUTART o1l AR egfed | O m
o
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2 Jgsh  fafshar  (feedback) Hehelel | O O
To{geo?

3 RIAT TMEh FIIH IR ATl 2 O O

Y TT ATgeh UTCd et AloTeAT B2 O O

& ITeA?

Y “BIgal/Sel” HT UAT ATET AHT — I 3.6: ATgh IEATIA g CRM/ThgedTeh/aTTed!
HTAshH G& (e | Hel IS¢ Fa T FTThIT-3TTRT FUR T34 |

189 3ed e AT (Internal Controls)

w8, | ueeT g/ | Blsd/S
o
4 F Tt fafr (Standard Operating | O O]

Procedure (SOP)) TIR ITRTHI &?

R T HRIER e T s gro ] ]
3 Hﬁ/ﬁmmmmf ? N O

¥ 3Tqfcfehdlt s ENpfTF A gres? | O O

3 s PETONd  cgaedd Wisfois/3mesd | O O
gord?
& IO fSg==oT (Quality Control) Jutelr &2 | O O

b W/Waﬁm%qﬁaﬂwgm? O O

& IeA?
O “gYeT/SeT” HT AT ATET THT — FHIY FaTeleT HTHAT HETSHT AL 1] IeJard |
P13 fers-3MTST ¢t 1T TR T AT SHTONIEROT ITeig 14|
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Interpretation (SJTEA)

YUz (J9Tel) Y “BISeT/SeT" ol h Hehd IS O “B/T & Hohd TS

AT STGHA UL | AMEeh ATHYUT FHAGN; FHsT Tiaeqsl; | 3T AN T ATl (Unique
THeoTdr 37T Selling Point);ﬂmﬂﬁﬂ@

STt Tt RIS/ 3T AT TR, | FITANTAR  Fodlelel;  HITSAT
KIECIGIVSIIECE:] geaaredd

T gTelelT F AIT FAfava; IRAA/IS |FT FEIH; N [Fermder
I IIECE: ] AT /ATl

ATl FATETA /AT /GIET HHAN HR  wfhar Tose; ey

o se /gt

T cagEaga | ST/ SHGR; FATH-Fell SNTEH | 3TFE THT; Toe/FIH-Fal dIR

gfaeadt gfaeueiar A #a; soR Rufd | gfaeasdfear Tuse geirs; 3enfs de
FHAR grafelr

fauoTer ITEHRAT g FH; JacHeT B i gacus,  3feTerge/fSioee

STEATIA CEIC)

forshr e ardeT | foshr wfshar seeiY; 31aa) ge Tgse TehT ANSToT; IATgeh TeldoldT THT

i Ye@er | T3E IMqfcshdraAr @i @well/fees | FER 3l denfode Sd/aesitar
IIECE: ]

ATgh FaedT HH TelIoAdT; TS T ST Hedfse/giafshar qorrell; 3o foser

HedReh sop/31fderg  3rcgafeyd;  Ife/eTia | sop TuSe; IUTEaR/aFaf gRat

IGREEM I IIECE: ]

3.2 IR ArStelr faAToT ICIBRES (Business Planning Tools (eg: Lean Model Canvas, Business Plan

Templates (Banks, Investors) etc.)
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3.2.2 Lean Model Canvas W/@ﬂm oATTar)

foRet?
o I FAAHH Fealcl Alolell TASET AH FANW, TIET Fdlold HSHRUTS AR
EIDFITI_CIW (Quarterly Review), mT@T fAEAR ar ST 3cUTeT (Product) S HI<aT aT 0TI
TRATSHA el FHI 3TN 5|

o JUESH 30 MW@ ys fAdcdl AT W AT ITAIHRT HE-TATlhg® (Co-Owners),
HATRIGE a1 ST BeldT I HEThdGEHT SEIHS AT SHTHIHAT FqsCl, TATARATT
T shicgd wﬁaerolgrul

AL I 71 ?
o  THH faEcl SATEAT T $NTSHI TROT Ufgel of AT 2.8 (Lean Model Canvas) HT fESUa! |

LEAN CANVAS PN

FHeheT:
fSARAHTTE o PIFORICGREB o Ckeich e
Problem Solution v Unique Value S | unfair Advantage Customer Segment
(JFgrram) @ Criee] Proposition @g (Sraiet cien) ® (& T g EI
(arrger st gara)
Key Metrics P | Channels
(Vo FETSER) iil (@) =
Existing Alternatives High-Level Concept Early Adapters
(REdTe [ eUgS) (3ITT T FHTERTM) (JRIFeTes IUSiRT)
Cost Structure E Revenue Streams 4
(eToTa Fe) (srTarerelicel Aae2)
& It ?

o &Y Ro & (3 AEAT ) AT ¢ Toe FAFHTH IST $efe i
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o A FAHHS AISATS SATAIAE TSI (Business Plan) AT SeTeihclig®an! @l TEdfcl
(Pitch Deck) AR ITGT O A d 5 |

Serepl oITTAY AT ANSToTTeh! ST

Fol afel e a1 Tt HEATSTE HOT foleTehl ST, AUTSHT cTGATIHT TRAT &I, faega T aurd
TIeRUT HUR! HTH ASTATHTERTS TS| Jhg® TUSH! ANSTeATaIC TUISH cTaHIIH! ShagTeT,
gfawe &7ddr, @A T gﬂﬁi‘fﬂ—\d (reimbursement) EﬂTIFﬂ?ﬂ'é H@W WéT-[I I ST IratelT
Fadl F1aTelt ITITREdT g5, duTSa! HfasTen! A fAgE= Tt 3R &l

oot 3TTTTH T2

o dhgEa MUl oo I JUISHT TGETIRT SATHEThdT, @A T gﬂ%ﬁ%—r ASAT FoT
BRI

o TUATEUA TNSTAT HUYTES, FUT UT3ol HEHTAT 965 |

o I TUTSAATS Uled AT ST, ITFCTAT T HEHTS AT ISC 51 HE 9T 5|

Sohel AT %ﬁ'fl;(lsi'\

o FIATH-FAISIC KUT UdT 3T el &THAT; DSCR, Interest Coverage ST¥dT Hohdlh)
o J3ifEed FRISR, 3T, HI/ATeTAT

e Collateral/Security (3TdTh HTHT)

o Y, IR, Heg-SiTa@A

® PAN/VAT, Tax Clearance, SSlToTdIH/9HTOTI T

ST AT dUT HATISTIAT e T : SIEd AT, 3, T[FEr 3nfe |

w.4. el HTeloh! ATH REATOT dSHPS Hed | SFEATHL
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¢, =

o ST TH :
o THE, EHRI dT heTfalen! ATH :
o I :

o THUR! JoaH[A(CTTAITR! h{H#H, 3T, ST ThY HIUAT, STTHI FoToioh]

$ROT, SITHTISIC IRT 3T :

FIFAGRDT AT AR G : FTell I, FHIcaT, AR Tol3eT, TRAT UTeet T HAT eI AT |

(a1fSeR)

.. HIFACRERT fehaH e STl He A SIFEAT TS
STEAT

AIATY @I : 3cUIET AHT Ufey IRga 2R @dgs

.4 Tl fRfae SFEATET




TR Yoftepl S1far amvet @ S199m, Af, 3SR, BieteR, HFcgex, 3nfe | R aeggeent

AT 31 ¢ T HocT T {Godl el BB AN |

%.9. Frgfaer | 9R&AToT SHS oY | SIFATHeY | grAHed! | grahed]

fawor gfaerd qoI
SEAT

JTFEATARAEY | = | Fauer i @ [+ | FelerR @ + | AT
STEAT T T

3cUTesT IRATIT

gfd SHE oRTld | = | SFAT /| 3carest & for. gfa  foex

q T CIEGREE) IRl ST

3CATEI ST [SEhIaTe get 3ttt
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%.4. JEIR ATH | SHIS gRAToT o1y STEAT Hed

ATHT AT

3.3 T 31fdera cgaruaa AftEsw (Financial Tracking eg : Bookkeeping, Cash Flow, Profit & Loss)

2. Seh-33TeT Tdeg: ISl STTHII S SIaTcT Shigel Yicl ITe Hoel UTGT ATSTEIE

Sh-397eT TSoqel TS TS SATITTEE (AThT el THTR, AFETT Tiol AT HAEAT) HIR el hic
TS HAl TATIS | T ThT T Ho TAUROTRT FNofell SoA13+ Hegd I |

HER steh-587eT g ITUTeT a1t

2. TER SI9TC (Fixed Costs) FT FATSIIT: AN IS SATageh S 9fe fejuet e §?[(0NT\I: ST,
detd, farstel)

R. f FEGRT IRATMNS AT (Variable Costs) I SATSTeI: AT Frsh1ers IRacHeT gt oeTTe® gl
(STE: FeaT UeTd, TATHhTTS) |
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3. 9T a&gT TSkt 7o (Selling Price) fUROT AIE]EIE: AU Tedeh ScUleaeh! offfal &id Hod
pe) - I
gl

o §h-3HeT Tdwg (SehrgAT) = R AT + (ITeY o foishl #ed - ufd a&q gRaceriier
STl

o 3ETELUT (dUTSah! U3eT UI3RIe) 98 &)
m  Teh HGAHT TUSATS &, 0,000 (3TST, TASTell, HIFHGRD! SATel) FEUT omaTcd
TS |
B UcdS hahah! ATTeT RIS AR . oo (HaT, [Iet, wamehfars) & |
m TAF dhehehl [Tl HeT T, 300 T |
m  ITOTAT: . 00 YieY dheh AT (&. 300 fIhI 7oA - %. 2 oo qRATALMNS ol1aTd) |
m -3 fdeg: 0,000 + 00 = 200 cheh |
o SATCIST: STaTel it 3Tt AUTS o Ueh HIGATHT £ 00 LT sheh Sea]U |

gcde AR 3T FRUT (fixed) T IR (variable) SMaTcle® oRgerd | Afe kT sem-g91eT
fSTg3eaT 7 © Hel, ATSATS ATFATT B! ©; AT TEN & Hel, ATMSAATS ATHT HIEH! |

. @W—Uﬁﬁm (Single Entry Bookkeeping): Tel o=l 31fdera IRe aienr

FHITT-TET SWTATTT HA! dUTSH Iaar AT fAFa T afgRer Sareny 31fFere T v3er ae aie
gl | AT STeT-Uegl 3ToeT AlSTell & T ATATT HRISR 3TTRT HTAT STTHTIRT SATTIT STIF §O |

AL IS IR

2. ST a7 ISTECY, T HEYCTAT HU T (excel) TN I6{61E: FHTS AT, faaor, 3meemt, @Y
HisETd (saTeled) Tt STREHAT AT ITIE1 |

?WWWW
o I AT AT FRTITSHT (Money In): foIshT, 3707 a7 31 319CTeT |
o gaarIAT 4T g U (Money Out): $1TST, FeaT UeTs, SATAT 3T7E |
o #AISerd (Balance): T FRITRUTS dichl gap! I (31f8eet Alsera (sarele4d) +
a3 FRTTRT - cggaraaT dar s Ruet |
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3. &fe¥eh AT ATCATTRS TIHAT IS TR IH: PRITR GoATHTY oG, T A |

3GT8YT difelet
GG ICEEL faRTer dar | sIRRuAr | Alserd (3)
(®) 44T (3)

0¢3[08 /0% WW(Starting Cash) 0,000 0 §o,000

0¢R/08 /0 g0 T cheh Toishl TN 3,000 0 §3,000

R0¢R/08 /03 Her @ig aTRaT 0 g,000 ¢ 000

Q0(¢/08 /oY areT faRar 0 4,000 lv,000

Q0¢R[08 /0% 9 T cheh Toighl ITRAT ¥ $oo 0 29 oo
HST1d:

e

o T HRITRHT I/l IRFEI|
o GCCTAT U e SATHTH SITeR 791E (Cash) TS & fob ST gelg 4|

3. 9T¢; 9aTE (Cash Flow) : 3TFCTeT T Telehl ZaTeh IRYGIH

AITE JATES THIGR! SHIAT TelT3el Hicd FAT T Hood SIS | JH TULEATS 197G AT gelaTe
TA3S |

o191E, JaTg HET 3HTeholed ITet:

2. g&hI 19T¢; (Opening Cash) STC T g1 H: HigalTehl FEHT TASHIT i ST S |

R. TR 4AT (Money In) STSEIE: AfRATR TehT aT 31 ATeTe MU TS 791 |
3. AT RTT 4AT (Money Out) TET3TGIH: ATRATHR ercTell IR TR Hel TEGE (STt HTST, HIATH) |
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8. 3Tcl# F31E (Closing Cash) ITOTHAT ATIGIE: F&ehl 191G + HTECTAT - T |

g, 3ffedd 19 ThRIcHS (positive) T foh &1 ST 31?-_1%1?:: gfg AT APRIcHB(negative) T 37,
AUTSHT @ et qATed 37 S |

. SATORT T AVFHTT: TG el I HATIE Gofgeo foh S, 2TET AT3TEIH

ATHT T AFHTT JUSh! SATHI Teh AT afHAT (Gd: T AfRAT a1 U a¥) WHear el

FHATSS o FATIET HAI T3S |

ATHT T AFTeT YL ITTAT ITaA:

2. el HTFCTeAT SATgoTeIH: TshT aT 31 HcTele 3TUeh! 34T |

R. TS G SAISRI: Hedl Ter, HIST, ST, AT STET AHIe |

3. TR AT SATSFHTST ATUTT TG I: JHTECTeAT - T |
o e ATHSIT FhRTcHR S $el, TATS ol AT HHAT3AT |
o I APRICHS & 7o, TUTSATS AFHTST 37T |

3a|610|

Ty faRTeeTaReR! ST (Tailoring) el

JTFETAT (S2IT@): & 30,000 (THATS)

T (SATW): ST §0,000 ; HTT 000 ; YTIN/TET 2,000 = FTFHAT ¢,000
SITHT/HTCT: 30,000 — gly,000 =% 3,000 (THI)

SEICE

o A= i ITFeT-Td fedle g4
o ARATITS ATHT T HAleFdTeT fFehTeR o3 goferd|
o HCT CTATAT T Sheldl aT Hed HHRSTAIR Hiealg 4|

s, m‘\’ﬁﬁiﬁmmﬂ (Cash Flow Management) :H’WWFN@’HSM mumsgs‘lﬂ
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hrdefiel Yot s7atehl 3TYfciohcll, AN T HTST foletent AT 3Taearsh Sfateh T><Telel @ &l | TS
AT STTEATIT ST 731G, 37T € |

m%ﬁag’sﬁwaiﬁwvr#mz

2. 3Tl TG STTooeI: Sioieh Weieh! T TS84 (STEct: el YeTs, STell, SUATRIATEE) T
SHAH TAT3T Fedeh Higell hict HT AT, AT Tojerd |

R. TFCTA T THhT ZATeh IRFEI: ATgehel higel STl el T dUIS el IMYfciehciiens aT foel higel
foeres, e aejery |

3. YFATR FHT DICT TATSAGIH: Ageholls THIH (el STIMSTEI (STE: HIS eFclel INAT Be
feeTeTH) T 3Mqfciencig&daT oIl $TeFetT 3Tarfer (STEct: ¢4 fersTent |eT 30 fa)anT o3l ey arejery |

8 . RIS Yoit 01T ITeera:
o HA: gleleh! FFURT (797G, T, AGHAIC 13T dichl J4T) - glefen! alfdcd (foer, 1S
oot %) |
©  3qIeUr:
m  TFIR: TG (T, 0,000) + TCH (. 30,000) + ITEhATC T3 FlhI UT (3.
20,000)=F, £0,000 |
m  TRIcE: 3Mgfciehaiiehl foreT (%. 39, 000) + FUT $eFdleAT (%, 3,000) =T, 30,000
- m%ﬁ?risﬁ; F.£0,000-F, 30,000 =, 30,000 |

g, AR TS fATRTET: 0,000 ITcT T AT I W TCT3T AT FTghdTE 13T Siehl JaT FHIH faa
GEIEG ]

HIRMTeT YTt 3T ehell dTflehl
EAr! & (%)
AT (Assets)
TG 20,000
T (Inventory) 30,000
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WFEB—TTSHE‘T’@FWT (Customer Payments Owed) | $o,000

U STFAT €0,000

a1f3ca (Liabilities)

EICISELINCE] 34,000

ol fopedr g,000

aTAca ST&AT 30,000

HIRMeT YTl 3aedeh 30,000
Hoglla:

o  3MThTEH T AT E 3,000 —20,000 it AR #A91G IXFE I
o 33T SiehT YT T To¥et Toielg® I/ eI cTAT oRTe |
o Ul foheeT Tear MY iehdieer 37 e

fehet FgTaqor?

o 9T 3T Voo, el THIH faaT GgAer 15|
o [T AGATEE (HET a1 SATIR T gal Sell) AT HE I R VT feleiaiTe S Fegd e |

€. TSI1CS: 3MTFAT Teehl ATSTeT TeAT3oT6 e

TNC #TAh TIS S Tk AT T THAT T FATI A T T Iolgess Hood AT &1 | T TSNS
AT TAIw0T 9761 T S e T 3TIcAehITolel HTEUTERT olT13T FHT T3 Hegd IS |

FoIC I FA131:

2. 3TTECTAT HeTATeT ITe{erg: STUTETC Taishl SRTE | 3ETeUT: §oo TIE HIAT x & §00 = F §0,000
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R, TIH! I FABTE: U T ( (ST HST Gooo ; SATAT 3000 ) T IRAeTN G (ST HaT
Q000 ; St el Yoo )Hﬁﬂﬁaﬂ@m|

3. G AT cerlgIH: g3 TAYRAT it W 9167 ITgees [eROT oI (3ETER0T: $TsT gooo )

8. JTFCTA T T Jolell ITlg I

A IMHACT - T = §2Id (ITE HhRIcHS HT) T T (AT ThNTcH 8T |

3CTIUT: HTHSTHAT (%. §0,000) - TH (. £0,900) = -9oo (AUTS &. Yoo W T3 |

. AT HHNET I8 14: T Torshr 3TaeTeT=el S a7 el B 37l TolCalls HATIIST ey |

LT Sole dTferehl
fRrds A (%)
T
fSshT (200 HIAN g0,000
TFCTT STFAT g0,000
TJ
ST 4 000
ST 3,000
arEaf(#Hen) 3,000
AT oo
T SFFAT g0,000
O ar gTeT (AFeET - TR) | —$oo
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gaa:

o 3MITTH HgATeR! T AT o1 JHTEeoll AZATRT foishl T TETE & Teferd |
o  HGIh! AR AT JTUcTehTelleT HAEATHT SITTIN ot Tfel T (surplus) B |
o T ATl gaTfehsehl SNTTaT AlSTSe TT J1eT aTige |

T et HgeaquT &2 (Why It Matters?)

o JH dUSATS FCTTeTeal S0l W IeiaTe UFS |

o  THC AT STRIUTSEAT Sl WIGHAT AT TSIl FeT3e1 HeGd IS |

3.4 I 3T STAEATI (Customer Data Tracking)

3?.‘\???1:

o AT e, Ui @ReESHAT, a1 AaT fod cafFagwen! STTTPRT caafedd TR |
BT GETeh 3o Gichel TR dAR 9Tet (follow-up, upsell, feedback 371fe) |

<, SURN/ATIET a1 HGEIT ASTATEE STTE AT o] HE AT et |

STeTehRY fALAVOTATh T FITgeh STagR g5<1 He 1|

FII T IT? (TI0TEEF)
?. SIUTHAT/FHFYIHAT RFE I — ATgh [IaR0T IR TILT BRTH FeAT316 14|

R. RIYehg® IRFEIE:
o  ITEhPI TH
o TFYH TFST
o SIMAT/&T (¥C F=IT347, STorerdient ofan)
o WW/WW
I CRICINTIT
o ufgel gFus fAfa / ufdear @ie fafa
o fecquft /AT (srea: gfafskar, )
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3. §CCTHT Ushuceh 3UST i1, — oAl ATgeh AT, BleT w1deR FUR T 3711S |

¥. I THR /TG IeT [IRRTOT 6 ; IETERUTHT a1 fa, "afeelt 3o v Aferey Mg &f1

Mg eh Ta0T ST I1ef AT ATTeleT:

)

o MEHATS ATH HESIUA TeIgIE — fARTTAIT 95 |
o Ufed Tie AT TAR follow-up SMS dT call 3T+t Ao |
o [AGTAT aIrgeh a1 Uk WREehT 1 Te Fee T IRFE 1|

uAgH | AT O AFaY | I | aEq/har | @Re A | el | ste/feoqoft

S feufy

C001 | TAAAAT [ eyexxxxxx |t | {es 0¢R/ot /ot |fRFT | TRFIR AEH
Jar

c002 | FAar UmaT | RCoCXXXXXX | EH® A T [Qw¢R/08/0s |dThr T | TAT D
(_:Fﬂ' g,000

C003 | HaAST RQEEANXXXXX | TATTHTS | FoFegex [ R0¢R/0t/t0 | TR | HFsITa Yo

S o

C004 | GG | QCEOXXXXXX |Begll | BfATer | 0¢R/08/2R TR | SieAfee U 2o aTd
Har

HST1d:

3.9 ATg UTAThAT Geholed 3UHIUT (Customer Feedback Tool)

362

o ITgheh! Helio T, ITET aT FHTd ATET AT |
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o Tl VR, FHed, SYGER ATTe GEUR et S FHTUT ITETR 0T e Hg AT |
o TRFIN 313 UTEeh Tel3e1 LTI TeT13eT Head |

fehet HgTaquT?
CIE 3algoT
T[T FHEH AR g "afer @R e Rl A U
JEATG/AT HaT FRATdeT @R I | AT T TRA STty Tefgee ood I
fAew Eo
eT: foheTAeT (Repeat Business) 968 He ST AMEehE S 3MMth el 36

HEY I+A? (TUTEEF)

2. IfAfShar Hehclstah! HAT T ATETH fAeRor
o HaT 9 T (SMS, TSl BRIA, QR code)
o BodT/ATREAT T 3ecTAT BleA/SMS ATHT

R. 3-9 TCT BIET YT IR TeIg I (3eTe< 0T oiel)

3. gfafshar fedie e

8. HTGATHT Tehuceh HIAET IR ERehr fAoTy forefere

3. HRIcHS FAhATATS “Testimonial” HT JATIT 31T AT foIggie| wldfsharelrs dqurger
AT TESH FHIAT T 6 Hiches | (AT AGehgEellg TN el YTl ATehehl HeTsTdel
IR I TFS) |
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gfaferar Gerelel BRIFA/ AT IR Gl (Customer Feedback Log Template)

fafa AgHa | FFIH dar/3 |@&Ea | gema/aen | gfdafear A qar
ATH dFR e [Feq |4 Tehoret fafer | R Toreifa
S
(2-9)
R0¢R/08/08 | IMATIE | CoCXXXX | HfATeT | 9 NITA AT | QR code | U=TaTG
XX ar Form gaI5aY
Ro¢R/0%/o8 | TS QELIAXXX | FAraTser | 3 3R e | Bl GUNHT Feal
foreg XX qAT IEIER) CFANTATAATS
COER ]
Ro¢R/0t/oC | 3] RCYIXXXX | THHAT | ¥ Hed 3ifer | Frereh s 3T
AR XX ToheTarer EARSIER) HIRTH gorsar
g Ffafehar Te=TTael (FeT fAea T8%)
ofr HFATIAT T28w
dar dUSeTs TaT HEAT @A (39 AT A5
IO | TR
SIdgR HHIRIDT STTER el AEFAT?
qod Hed UG o1 o Aan/aqEdr?
gurR & GUR 371 Alohes?
SEIE)
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e durs %R FAGr/3cAed YIRT I ETGrO?
HAEAHT | (B/81S)

3.6 SAHTC/TCHh /HUSRUT ST cIIEATI (Simple Inventory/Stock Logbook)

Sedlecl STTEUTTAS dUTSh! TECHAT HTHT FTHT (STE: hdl I&rd, dIR 3cd1ee) Fl TqTeh TES |
mwmm?mwmmﬁéml

SeHeel HAL STGEATIA ITet:

? 3Tl Toh ool d: GLoh Gocl TUTShl THeT aT INGIHHAT $UHT HIHIEE Aeelp I | (STE: TTH 3o
F.f5., @0 gan)|

R.FEhT T @Re HTHG ITIgI: TUTS S STIehT T YeT: Foh ATatehl olT1aT feholenl HTHT oRFEIE. (STEC: §o
&7, Treer s, 0 &.f5. ¥9 iR |

3. TYATH Feoh TR AU TEEI: TUSATS 12T Tel wgaldd AT 0T aejgry (sTet: @ R0
feelY =THeT TRTETH) | &Y el ool SileT YoT: 37T G4 |

8. ool ot aEge® SiTe Aelerg: Afdehepl AIATTEE (STEc: YT HEEE) UfgleT Ieierd T TeAT
g |

3. FIA Soolegl TeUIC Tl TAT, T, Goeh! Teh, Tashl HTeh!, WRe ITRTRT, T dlehl Teoh oReehl
AT FTegeh a1 Pisf TN e |

3CTEROT (T&HT foTeTT e, e

TROT ¢: TCh ITUTAT — Eleh TIHTR T9gTeT: TTHT ¢oo .17, el Yo .17, AT 20 AT
TROT R: fshr-foreTder et —

o A THS o h.fF RN ey H.fF aaT 1 H .
o HITT: ATH €9, STT 3, AT 3 ITIAT; TTHA 0 fhetany
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° gﬂ:am?»rmmaéaeaﬁa’r;

TOT 3 : TYATH TR A — ATHSA 30 .13, &l 23 h.1F, AT s fo.; AefeeT oF el ST 871 R

e a1 oef

0T ¥: fEoll A a6 — R FeaTa il Afehent FEaN det 10 for. &; “2 for. foreaT 2 0% Be” 3T

IRF Gfhe o |

TIUT Y T cTTelehT

fafa aE] oM | ey | fhedepl | 3iecd
T ¥h
R03Y/0y/03 | ATHS (H.FF.) | goo %o 0 Ro
034/04/03 ACECASH) Yo 3 0 ¥
034/04/03 [ TeT (TeN) Q0 R 0 14
Q034/0y/oy | TTHE (H.F3) | Qe & Q0 Ry
034/04/0y | &Ter (h.1T.) ¥ 3 0 ¥
Ro3u/0y/0y [ el (fe) {4 3 0 L
034y/0y/ey [ TTH (h.IF.) |9 3 0 Qo
o3y/0y/0y [Tl (h.IT) | ¥R R 0 Yo
Ro3u/0y/0y [ et (fe) L ? 0 ey

IO §, : §CclTehl 3ocT GHIETT THRT —

o AW o &.f3.: FYATH 30 #oeT AY; BR WRE I16] Tof 3TereTeh e
o CTolyo &h.fal.: ¢4 HFC.'\T?JQ';WHI
o O ¢y fol.: AoTHAT ST Te feet Areter |
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o FTFHEdIEH dTnols‘lql
o WA &I FIAT IR (3CTEOT: UTHS T IRH) |
o ol TIST et T —ammgendtaT 37 IRT UTET IS8 14|

fehet FgTaqu?

o IS HIAIT AidhaT IMge I SATEH 9o |
o idehehl Teoh AL @RS I1eT, IAT ATl (h=t/Ye) THEAT U |

3. STfe8s AT AThCSHT THTIHRT [ATIEE (Choosing Branding & Marketing Channels)

36T
o IHTIH! Tl TISE 3Tt (Brand Clarity)
L] d,llsq')si‘\{:rdlch\l HIdallcHch THD'O‘IIT;{* Hedod] dall3a]
o T SHAHTIHT WATT3T el STITAHAT FHTT el HIhTCS TG ool

o TR UfATTTAT Bleh &t TgIT 3Tt

&. liess
2. "STes" #ostlel & JfSeo?

STeS 3eleh! ATl STTHTI TS ATgehel ATH, SHIH T FHTAh! TURHAT HERT Feloet, HFSTA T JT 3ot
AE

"ol TSNS ATIeY TS T TN 3ot Tl —3ET, Rsigwent g1 — FE B s 1

SIS 3 YR dcae®:
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o HIH - T 3Tt AT, TISC T EALAT FoasTgerd
o FHH-—duUS et Aar ar FHATH & &'
o TR - TG, S9N, e I TS

. AThies

2. "HIh{ES" $eiTel o gigtee?
AT Helohl TS TFAATUT IRh! T a1 FaT SUHNFAHFH TA3e1 T cIHeR! TRAT SATABNT et
HIIAT AT WAT SA—TT T "ITgehol fohed @WRE ISA?" Heal TTRT STATH Wioot T3eT Tishar afey 1|

"TATSHT [aT/3cUIe STTcrgeh THT HT afel A AMEhollS caHeR! TRAT UTET BT 371,
HAT FARH Sef STEA g

g, AThRS Haer TR AT W@, @@ 93, T 3AEwars WRe e 3ART e
3UTIgwehl HATSE & |

R. FATHTESERT 3 TR dcape:

ded faazor

2. oo 2l | TS STTHIS el AMGeh TRl HAEAT HHTEET ITES? TSRl Aall/ScaTeet

(Message) 3&3ee] Tohel Bleh AT SUYF T2 — DI, TISE, T HIATCHD Tl ST TS
ST TR |

2. HEGH | TUTSH Tea2l He1 T HET TASe6? — B, [Eeheeh, SAEN, Adwor, TR

(Channel) HHUT, AMgeh TABIRE (Word-of-Mouth) 31|

3. WFEYH T | AEHERHI Goclthl HFYh I dTcraRol Sei3elerd| — idfshar fo=gid,
Holaetall HeSC ATgehde FABTRE TRISTE I, 3Teh¥eh 3 T [EhHEE cAT3Je 4 |

(Engagement)

3. ATHTES T oI "SIt R (aT Elevator Pitch') S=T3a1 TRET (30 Aeheg AT TS1341)
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"THE, H [UTShT ATH] | H [EATA] AT IR [Hd1/3cUIEH] TAT3G, ST61 GTHT [HHEAT) AT o1
[T giawn e=ol |

3CTEXUT: "H SIHSISe! ‘Titaura Nepal’ STC Had1Teieh THANT ScdTesT 16, SfeT fager STt siureliel
AT HA RI3T=T|"

Y. TUTShI sTes TERT oRTEE

o UTSH! TTHTY HEY F& HAT?
o Hﬂéﬂﬁsﬁaﬂqubdulsggrw
o TUTSH Fof Yailcll TR IMefaraT?

375ITH HRT:

o "I UG g?gojjqw\l SHIOT: "
o "GR! HoT 35T "
o "ETH T FAT & THIIS: ”

a‘fﬁﬁm qfgdre (Target Audience & User Persona)

g gigdTet el § T2T

o IR IATEH HIgr?
o TGS gl TE X oh IH ISeT?

o JTgehol & GHEIT HITIRGHT Bel?
o T Pl HTEHH (BEeh, TikTok) HT T [FAT3TT?
o ITgHhol fohed HATTS Usat?

31, T8I ATEh (3GT8X0)

ICER 3

ATgehah! ATH (3GTgXUT) LEGIEINI
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3 AW

1T aApT

qer RISED

qFET BITAT Telsil, Yihfde Hiegd @A

glsq

& 3791 ST Wisere, iotell 3715T

3T ITRA CAThH T, Ao
. JoIR I AThES T BaAle
SYeT 371 Hichet TATTeIEED! AT
=TTl T TG CICIGH faxor
QTATTS T>olTel 0C-Y¥s aY Cora) hageh, fehesh, seEcamA Ui,
T ToT T
RAwIRT semdeor as oe/fawe ‘Y ST TATSARIE, T UBerE”

Gratel
ATHCTRI Heldatdl Afger g, | HEIH T 2T TeeT FHIRASHAAT $19T folet
forarer
I YA TR, I8l ThIceh Hicl/fAf3Ar dieey, T iais
ST

R ECIEGACEIRG] 3TeTellSet ATgh % Yoo—Yooo | Facebook Boost, TikTok Boost
dedTse / AT 3uTeAfT | el argh 3T SqaaT A [avor IR
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S. . dTgh ITAT g’éﬁ (Customer Journey)

Mgl dITSh! STTAIHT TRAT Igall Ieah HET ATET U35, HET TRG et [HAURT ITS5e, T fohet
CTBIITT Tl 3Tl — AT TS TUTEETS Jgo] AT |
3T

TXOT Tt JUTS T 3T

AT afgeiTacsh dUTSeh! SRAT HET ATET AT

k] & FTel TTET ST

foorar ETEEIECIERIEDIE

foshrafder | dar afs aursel & areeran?

T . gfaeasff faeeyoT (Competitor Mapping)

o TPl fheue® SoRAT Bol?

o 3AIEEo & THT ITRIGH Tel?

e YIS TAT/3cUTEsT & AT Hleh &2 (Unique Selling Point)

3FTH BIRA:

o yfawEae¢:
° qu’ﬁ:
° ﬂ@fﬁﬁmﬂt@'

o ufaraeffa:
o 3cAIg%eh! dferdl IaT:
o A v T

. AThICS T&T T ¢ (Marketing Goals & Budget)

ofr e Rp=piy ol (3)
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Facebook Post gCdTAT 3 9ceh ¢ AfgaTT

Boost Post OIEE ¢ Al gooo
Referral Scheme | 2o AT ¢ AT 3% BT
Local Engagement | ¢ WW AT 000

STTe8s AThCs AahfolEe: dh—ah JIRT TR &?

e ol "Elevator Pitch" H’&WW?I
o T §es ATH, SN T HAT TASE G|

o &I AMEhA! MBS oI Wh! T

o YN 7o oll3e] ATICS TGS HTee Bel

o HEAIHAT  TITAAHT HTodTTgeh T HWEOSI

o I {TT/3cUcAS Biel/fARA T

o THC AT AHCREEHITh! Shisha T |

o YHIE IHY/TT ATl TATS TR |

3.cmammmmmmﬁmrmmmmgﬂmﬁwmﬁam§?ﬁ
FEIEE (Labour and HR Compliance (Wage, Contract, Safety) and the Legal Consequences of

Non-Compliance)

HH TUT AT TETET HeTdTelel

HTAPBEERI e, ifcieh T foisueT sgagR AT o7, Ho ICTHEE AUTeTeh! HH Vel T FFfotid
TAIHEEAT Secl TRV [T S IuTele] HTIGUSEER! UTefll AT

2. INRIeTAT A HATHRT AN

o Tl Uil cAfeFder YcTeT aT et TUAT HHATS il STaSIE HHAT I3+ AT HIHHAT IR

13 &7 |

o UTSEY STT A HIefoAehl SoelSErT ?ﬁgﬁﬁ SHIHAHAT STASITehIelS HIHAT T3 UT

AT A IRTR |
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o ud, Sifd, Tga, forger, auf, STarenfd, #17eT, Scufd ar faaReRTERT JTURAT Fot gfel FehReT
ASTaAT AGHTT T TS |

2. USTITRY R T I Tt ITTEAT

o T HASRATS fATET UTIRY HIRATh IreRer TIAT HIHAT FIMSATS |

o  FHIH Il HHY UTATGST ¢ TUCT T I §TcAT 8¢ TUCTHwT 9T o EeT |

o HfAFEEC TRTAR 3 T FHIH IRUTS wgTdH 3o fHAACHT IRTHS! FHAY T3S |

o AR THTeR! 1t FfAfet ¥ T0er T Ifd §oaT Y TUeTHeal 9T §e] g6 T o aTfaqfcl

[GRIEEREICPIEERICICIREEINIE U'Iﬂfléil

3. AT ST TR A

o TISITeRT He3TT FAIRY FHTET FHeTehl HIFH! ST HATT TRATHS FeTol TS |
o TAH HTAHC =AY eTfFeh a7 HiEehicleh TAINTHR Teh Higelleh! LIRS TR THeb SRTaRT

Irqd Sﬁqujogqél

8. foreTent giaem

o reCIfReh TET: Tedeh gl Teh feat aefeeh forer|

o HESTNF T aif¥e 23 e wew adaos Nar (rauifen afger sffw Gawafta
AT HfAeaT ofer ¢y &) |

o Wcer Toer: I Fol Aol WiTcligeh aT Hdolicleh THSTAT 1A I[TRAT, ¢ AT @Y
STehT ey feguss|

o B TeT: Gedeh Q0 e 1o TRUTS Teh fereT Tefesh faie|

3. 9T T gRem eried

o RIfhcar foaT: i sifAs a1f¥e FfETAT T. ¢,00,000 Y foaAT|

o GHTHT [SAT: HY TehRehT GEICHATRT TN et HTHeh HIFTHT 8. b,00,000 T fJAT|

o HIAEY FI&T: USTINEIATS TS HaaRT T HFa ot A TFAGHolTS FHCTH TR HAE el FI&T
YTy A fashmd, wriiecade T fAaffd &9 sreamafee eqads|

E.WWWQWTE@E
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T HTAehen! 3718 GIATE 7ot T GITAT, ScdreeTeliel e Tt ATararoT STl 3161, T AsTRercrel

fole=T HTICUSEERT UTelelT I

STIeT GR&TT T FARELh! T AT IRT GRI&TT T ETEY HIH e ATclTaRoT oA TR aTaf |
mmwwﬁm,ﬁmrmwéam
HIAETd HUSROT, F>eTell T galal Nelholgeated edese el caaeT fHel3a |

Ay I IuHOT T AT GANITRT AT SUFFA HINTAT GRET-FoFel STABRI, Felell T
GfRI&TOT eTet e |

PIIEACTAT FRETA T T TN FAU Y b ATEE GlATRTd 911 |

AR ATHTAR eqTFaTd GI&TTHT TTUTEE ITeTeY] I3 |

2. &F-T3AY /T sygEAT

. T JarTAT HfAFew

T 3egaTehT ASRETATE & et FEE IS

HTHH T 3oilgwenT AT IRARBT TCTTGETS TUTATI TATHRT 3T HUHAT ST qATCT
37TaTH 39eleY IRT3A |

HTAH T 3elghehl MATEERAS FHT TIeucehenl AT ook TrUffeh 3uaR T FRIET
FATELYFHHT 3T RT3 |

AT Fel TSR AHTHAT &fieh ITHNTY TEJgERI STASAT FlA TR a7 |
YT, I HeAR>oToThl FIaUTERh! cTaTAT IRT HfHb I 3elgwenl AT TRARAT FeTTg e
TS TS Jarar e |

g. TAHATOT 817t sfFTes

TAHTOT ASTRETATEwel 17T FUEE I
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SHIHST AT gATCd AR, ATHAT T ITRIUT 3T IRT3H |

afg #fATEE AT ST HUAT IR HTAH, T U3 Il T WAool STaedT
ot |

AT AT ST GRET ga5E G TRed T |

SheR aT GEATATS 3TTRes ASTITRETATR! FIHT AT et |

STAT T ATEE (EROT 1T ¢35 FiATel T ASTITRETAT HEGEITS Heldel IRT36 |




3T, ATATAT &I HATHPEE

ATATITC &1 ASTITRETAEE fo et FRTEE IS

o  CITAY-GIeh! ITATHT TN I SIS TSR WATTI1 HIFTHT G5 HTelhg&elTs HIHAT o231 |

o HIAH e AT I3 TEN THT-GIehT TTcTehg &ehl STT3T ITRTH ITe] ST3ehl SHAEAT 7o |

® ¢ TUTTHET ST HIFHKT ST 2.9 IO AR FHIR ST et a1 ATAT 71T, WTeAT 37T aT
stfaRed gagasd v Sl 31 e |

o ST FafArwaT, @rely TaATeRT ST oy 7T e |

o TS SIAN-GUHT IMSIGHHAT T A 3TUR fohe TcTsts Igeh! FlATRee a7 |

o maaﬁwlésgﬁgxggramﬂ22m€ramﬁaﬁirw+wbddwamméqdmﬁﬁw
ot |

o AR TR TATTHcT TRAART HRUT ISR HHTCA HTAT TR FATHEE TSI ITeT |

. 9T &TAH ATAFEE

qicsT &1FehT ASTIRETATe S oY folds] GRURS IS

o FHRITYAAT YA 3uR fohe T RAfehcar araal 3uerey IRE|

o  HTHpD! GEICAT d TAELT ITUThITIeT IAEUTAT Jooc SCUR T ITAR FiATed 11 |
o thes ST, WIAT $7T aT 2.4 I[OT HTARF THT TRATARHED Teh SeAreeh! Flaer |
o HSHIId HaT Yoeh/Uoeh (STE: BIcel AT STSITel HHRIAT) WHfgwh HFHAIAIHTAR s |

3. H1H 3TTAHRH GI&TUT T hrATeaTeT
IGALEEASS

o Il GEATER: THAAE ST TUAT fAVY TR ; HIEITA o7 HIHAB! FHIAT gl Dol Ifel
GeAagR HTeleil HRETEID! AT Fooi |

o TYIH SATAT: Food Ul HTHbIS wYATH HITHeh SATCATIHET e (BTel . 219,300) 3eFcllall et
ISt el |

3 T FFEA

o g cAfFT aT &3 FiATeTel AT TEHATAAT TCaAT $UhT & HIGATHT Seolseed faveer Sy
feT T |

77



o 3{EE VSN R Soosue, AGHIE, 3f6IfId AF HeATE ar Ufhanrd IRewdar
mﬁmgﬂwl

Y. STET T ATl gfaeesr

USRTREIAT-[dAY &Us

KRS caus

gollotayd foelr SfAwe® MY e a1 & | %, R,00,000 HFH SRATAT

3qfciehl AT FHANIEE HIHAAT TN 3eT
USTIRIAT AT %. §,00,000 FFH STRATAT
fogfea o= a1 R sfewent gfa #fA® . 90,000 (T, 400,000 FFA)

=TI SATCITT=eT ha IIRATA® o diel [l | Heldr aIRuar e et + affagfden
IRRIeTeT el FIHAT 2 IOTHFH T

SIeT ST fea, TR ITUPRIGEATS AN I | 3. 20,000 FEH SFARATAT

wfRretrif/arelieTienr gTagcent geutar gfa fremadf 5. 20,000 + FIAT ATIRT
AIEN3TANT TR qur gia fsjdet

39ereT/fAgfaeRoT/areASe  gaT HIVAT IhHA | GUSTIRY R IUTHFH &Tfdqfcd
STFAT FIRAT T FRAThcaT @l ar foATenT #iier aTfagfcd
TIRAT

I I SYAT HIHAIC §T31 AT el 3o ot TECT HTISTE 3HelaT ToT T GTel AT

HH HETIdeh! 3TN UTelalT AIRAT aT T&elT AT . ,00,000 HFH ST T ¢ TGHFH e,
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Us ¥: cddHIY
TIEAR T g fahT TART
(Business Growth &

Expansion Phase)



Y. WWTQ_‘{WHIUI (Business Growth & Expansion Phase)

¥.¢ ST [aEdR TUTHITAEE (ScaunG STraTeGIEs (ProbUCT/SERVICE BAsED))

STTE TAEAN 3Te] Hetoh! Y AT ScdTeeT YT aT Gkl oAl ITet HTT §15T | AT T AT a7 Fferar
TG, 37feT ATGeh T TSTRAT T HITCATS THIHT JI Ty 31Ter Faet fshan g1 | faedRaAT Sieg3iier
i1 FRIEEAT €Tt eeTea:

G STGHTIRT AT HTaquT by F:

2. T TN HIH THIHT ARG & HeAL TeFehl ITeJg 14| AT HIH AToa] 318, ST 3ifgolen! sdaara
e TR & o BT H goler |

o IUER I T?

o UTEH Hoc[SC B ?

o CE-Egds fgae-fhde (¥hs) fHeer &2 AT IMUREE Jferdl S Hal A AEIRIR
Sl G

R, ATHI-ETET T ATEeh o1 FE I{EH | Fel HIHATT a7 HaT TEl Hol RISeo? TSR T T JTFCTeileh!
TRETS it T2 TIeT ACTHAT dT Excel AT okF Tl IRFEH — THN TATSHATS Tl TE] AT S T gl
FUR 7T] Fiche s He SW13B |
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3. fAEAR Ay STeNeTe ge IqEr| Thted SR BI3AT hide] SEA0T g7 aFs| 5%, Al
IM3/TSTAT TTATT TSI3A, IcUTeed A AT FE3e7 aT U3eT AT Jar g T a1t Uselerd| GooT

TRIGTOT I, HIAT &/SeT Jo=TorH 1ol AT fITdR ITeip e

¥. T PIA hel FIN TN FASTGI | STTHT T IS TG TFelel Tl A el HebelgeoT |
HIUET oTe] Teh-GS STellells oA fEU HIHAT SEN3s[ed, aT I FHI (Part-time) T oITia
FHAGN TRGRIE| TAT 3G HoldT, Tehll) ar 3o cATAHIS TEARIT TFTH TG —
RgFel GodTg, TR aT FHUTh! qgu feo3eT aac|

3. 3T STGTHIIHT ATH, AhTSS T T GUR IeIgIe| HTH-FUT ATH, IH AT ToTs, FIHTH!
SRR T el — eTel ATgehAT TARA SEN3G | HE N w53 BIS, AT ok FISC F&Jfd o
IO HTH TS|

€. AT TGS ThcTd gof STl SHToTE I | §Ioh HIgTTeh! HecdH HHI TCATW goeid:

o FHfas=al?

o o HATIT AT

o & THY T IO HAfAT T T FHEAT 30U AT g, FHEIH T8 Ay o
AFIgo |

bo. 3TARThAT YaT HGANT AT AfgafeharslgIe | YT, dHeel uerd af Hoells — faEaRen! o O 1
dfges | TGN, AIRUTTCIRT, AT e FIRRI/IRETHRT HIIhAGEAT IAgIH | oAl cATTHTAh
TYSTAT T T/ 3TEEToATehT daRoT TR IRFRI, — Aol HATeT U131 FlSHell Sol135 |

YATAT TR STTHTIHT AT TR FATIEE:

YT SGTHIT HAsh! TSR AT, THI T TEI TS STt FT 81| ATgehen! AT, AT IeT31d T JoAg®
e QT ToleT 3113+ o AT cTTHTIh! HTT TR 81| TaEAR ITeThT ST cTolehT FIAT €T eI

o

2. QATEECITS TTehol AT Sl T Hed T IRRIH | Teh/gS T Peergec [Eefsieal ATl Shhol
(HHE) T ST Agehells Wﬂﬁmmf I

STE:

o SFE UTRe "Rl TR BIAT (facial) ThThoT" Fi13T TFS |
o TIHA Yool "HITH TN + fAAT sl Tehol" FA13] HFS |
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TEY AT TATR ST Agehells h—h HaT UTSee Hol goa Hlotell g0, T JUTSaRT 3TCTAT Ofer
%mgr—sl

R, AT HHTR! e SATEUTIA 1G] | VAT STTATIAT TS HHI of AT FoTT 81| e

o JTgHR HNSrcHTe 3IMTS o Fob AeTo 4|
o BT cITTIohT SeT3ogIe Y Tehuceh &Y Agehells AsTell3aIg 14|
o TS AT f3fSee FaATelesT (AT JANeT ATsig 14|

JH TUTS TS e T SITTHT e SHI3S, T ATgehehl 3HeT8Td Tfel T el

3. gef a7t Eg T AiaTer FAThE =TI | SaT cTaaTg AT quTSehl HY o TUISh! S-S &l |

o 3M%AT QATCTS 375 e, THT a7 tieh SeT3eT sh—ah w11 3UShIUT dT e TUEHT B, Bl el |

SE:

o HAICTATSH HH Tetel FolfFeeh Tohetenl dlfore folel Heroe |
o HIETSH HHAT Iotol TAT AISAGHRDT ATST ATTelH fored HFSeT |

A 3reATa TR TQTS TuTE Fiaeaeian 3mfs Eegro |

Y. ST6] HFHT ©, TR aT G cqaeUT TG | 913 a7 CGTehT STSAT STl ATgeh 3MMth T3 HerdeTe],
gl g qar (Doorstep Service) et 39T 3-|‘-|a-||:5o:_|,5\|<-l\l

SE:

o ERH TZHA YeI34|
o TA3TH! AT ERETE 38131 T T3 |
o HHT UATH! AT BITAT ST T e ST |

GRHAT ECATHT Teh [eTehl ST AT TECT AT G o161 | ATgehoh! Tict{shdT e T faEdR a1ejg e

¥.2 a1 U 3Tt ARSI Business Pitching (pitching for grants, subsidy loans, investors, schemes)

HAHTY T 916 $TAeh! TUTS o 3T SHAHIIhT 3662, TTSTeT T AHehT HEHTAAT TS TASE TYHA]
SIS TTshaT g1 — TAISIRY STe cuTS 37efere, Hgf&qd holl aT STaTTeiIen! @Gﬁﬂw’ g0l
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ORI s1e1eh! Sharel ‘oIS AT ST #1o<] B1Se, % A ANolell AT TISE, FFATTAIF T THTTHNT
o o TS afeY T8 TEHN g1 AEeIgeor et faRaT fee3ey Terer TfshaT &l

Shigel JToFaAT Frsfell FEId () a1ef?

o TITHY GE IoT HE (eI il Wrel|

o 3ielare a FETEHY UIATTETAT 3Tdes f&e S|
e TAMAIRdT T business partner @ieel ST

o TR TNSTATHT FEHTIN Eel AT HEHILHI FEATd |

TISTAT IR e AT Euet b Hgeaqul FREw

S.No. |dca % HHATAL ITeA?

? JAEAT TATSh! STTHRIS el FHEIT FHTUTA ITES? AGeholls & HiSaTS
o?

R THTETST TS ScuTesT aT JdT HELT 3TN &2 el TN o ITgerd FATUTA
g

3 EEIVEIRED TUTSEHT FEY e HI-H! Eel? SoIRAT IR Hi T? TS el
a‘n—rrarg@’g'm?

Y 3T Ag T mmﬁwﬂa@?ﬂ@%ﬁﬂwmﬁmma
a1k 3FTATTA 3TeeTelt Hid gro?

3 fcreqef T fafersedr | 36l & T2 TUTShT FT 3E$Tal foheT Bk o THT B2

€ fea T agar mmﬁ-ﬁm?aqwmamgﬂ@? &, 317374,
TUTH AT 311E & Bel?

b fadier  3MaRTshdl T | AUEETS Hich Iha TMRURT g1 AT oA Fef-oel HIHAT T gl

AT ST B (& AfAe, grealt, ey, Arhfes anfe)
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mﬁ(ﬁﬂ)aﬁﬁw HE §oT TFO?

o 3o (Rt de) ar felf@d 9¥draa (Concept Note/Proposal) mﬁrwaﬁ@t&

AR TH, SITT, STl [daIoT

afered aR=g (2 3ieqesesn)

HEY 3¢CRT T HATUTH e Wroleh! FHEAT

3cqTee /ATt TS faaror

Mg T TART JTEAT

HTECTA-TeehT HRTLT cTeehl (Teh a¥eh! JHeTATeA)

SIGITIH T&T (Growth Target)

TUTE TS IR AT YehI ST 812 (TR, TTH, drfarsd 31fe)
THH/TEINT ITCd HTYTS & ITe] ATSTAT &2 (PR A1ST=IT/Action Plan)
CEIGIETSICIE] §?Tth|$q| & gI? (TS STl WITSTThT &l 97Y)

R a3 &5 a1oF2

3ATH 6 1: R TASIE, 3 TAEIE T ¢ o TASTCHAT stest IR TR Tejg 4 |

HTETC T TLFAT TR FI HT Sofele|

LT FETSATEE TIR IRGGIH: STTATT TISTaT, AT dATTeIehT, 3TeJHT FITSIC, ID, PAN,
faeia 3regaTe 3nfe|

3T HHGART (Feitcl) IfeT SHTACRIYA Heelg 14, TR cAHehl FHTUTAR! STET Tiet CWI3Terd |

ey arel & e Sits feere

HAEIT FI°C ﬁdbfl & | (Problem first mﬁwml
o Geir3at cafeel 3mth TcATaRaTEhT A1y Sloee|
TS ANSTAT Shid STTETR &, T cTHP FhRIcHS THTT FEd! o HooTerd |
&Y HTHR AT JETT T AT FACTS AR
o CIANAhITeTS FTST (ATHhT)/HISET T FIAT SIS ETera|
o EXHRT T a1 dehells TRERIAT, USTITT FSTaAT, T HHTSHTeh THTdehT T TG4 |

7 T %ol HTT HoT?
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STcshaT (Feedback) HTTTTEI: “H el FRIAT GUR e TFG?” Hel AIEaTg |



o TS srcrafties ae{erd T R v e

Pitch Deck Template : link

Y.3 STl WioeT dRepT (How to Find and Approach Investors)

SAGHTY T3l SlAleAT TR Ual, TUSel FAHeT qfgel Hrea]det T o & 37l — "HellS STl fohat

T g

W‘%m—“ﬂﬂﬁ?ﬁhﬁﬂﬂﬁ%@?“

TR HTILThdT higel Te5?

3cUTesT aT AT [AEdR 317 |

o AT 3YSHIUT AT YIATHAT T 17 |
o YU HAIN dT ATET >ATeleT ITeT |
o aféhs FaTiee (& Hd Tsares T, e AT foheet, HTAA erclier et 371fe) 1

gucil
TATTaAehelTel 3 AT €Tl [ereat?
gt T & TETT AT §S5eT?
SIaYTIH! GEHTST A TR & b &eT? Wmﬁgraqﬁ?gadqf
IHFT TIT TS HIIVRT IHA el I A T §oo5?
ferTd TSR TEHAT 1A Tt T, §o1 T Toleanly foret eafeaes o &
DroTel?
ANf@A TIfAFA (Return) | 3EES TMMAT IRYTS & HISE grwqammﬁa’?
ol o fear TS Y 3TTECTAT-T, ATHI-AFETT, FT IS HEAT T2
3-8 Ty TS h! ATHTIRT &1 g elehl JTARTehT AR ST © fob SeT?
STt gl Afeeoel?
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https://docs.google.com/presentation/d/1oiL6iHGfNiqhJtkfxx56WvCNOlL8j3oTl_FHJGnGNBI/edit?usp=sharing

*cory Fgl @roal?

SAfFAaTe oTaTeilehall (Angel Investor) | FUET Ahel STGERN, Yardl (fCRMAT el HHEM,
gRfa gl (sede) AThd|

HEATITA TIMMeAIehdl (Venture Capital / | TETEIT hehA, IETHT TTAIINAT, Tl TFATAGEHT |

Private Equity)

eI aT Shep! ST ATSIGRY Ife cTaarTe AT T UTes $1et ghIIG T ATSIeRY
Fa §oo |

TR ar e HTE?I?«"IW FIY | YS2A/sTIR IFR, Innovation Lab, Youth Enterprise (ﬂ'aT

(Matching Fund / Startup Fund) 3cTH) FIRAHHERHAT|
AIRE ar sieare IR
IR ATH T HALT HFeh ITei?

. il AT T R ITeera:

o AT TG ot &1 TATSTT?
o 3Gl SIATAT AT IRNHT Bol?

R. SYSHTY TNSTeAT T TEATd TR UTalg I

o HfRTCH T FUSC YEATT (Proposal)/ e Soh IR Uelg 4|
o 3T el 31T ATeTE® IRt SeT3eT6 14|

3. TG IeT T e PT:

o "B TUSH THEAIEIC AT Fell TROUMH Tehleatol" #eat HcHTILAEYOT dRehTel FT
B4 |
o SHITCRIHT HIY AT ol ® Ifed HeaIgIH, AR IHPT HHTTThT TNlel Uiel SWT3TE4 |

o URTFH /U BIe T THIGRITel S5-I |
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8. AThT TART TG I

o THIGIhcllel ATt HeFel YRAGHD! 3 IT$ATH elp 14|

o I iy RATEHAT ot I & Hol TIC TIAT HowTBIH T cAHAATS FUN ot ATSTolT IRGE |
3. Trafes Uil Toaeer FIIH IRFEI4:

o TOhall I faY thssaTen (FTcishar) AeTe 4|
o TAAMAT 3rUST TaTSg-IgId: "grlel A GUR 1, 379 grAT TN TROTAT B HA SiTeTehidy
fe=Teral

Aea ol GATaEE:

o Tfge AT SHTAIATS STMAI-ANTY SAT3T A Tofe 4|
o Tl Wioel 3 HTT F0: 2. URGTAT 2. HEHISTA (cTIATT Fgel &THA) 3. $RIET
(feaufaepr faeamr)

Y.y ATTELTT Jar T faz1hr ggarer (Mentorship: When and How + Access to Mentors)

Wmﬁwuﬁﬁmzmﬁwgﬁm N geah AT & & AR R fres, R
W%}I”EWW?\?{I WWWWW(Mentor)ElTﬁ?l’(Expert)ﬁ'HWﬂ?ﬁ
AUTSh! SHTHTIAT Sell TRAcTe A3 FF S |

ARG Higer ATfRro?

e ATERNT fohet 3TaegeR?

SAGHTY G2 It ATIET STShaT, TTATTS, TSR ITTATH g5 |

&€ a1t amer ST SAEATA, HlcT SYTEATIA, S TEH HedT5hat o1 |
oAl T HHEEAT TSTET AT Wiodd, dhfeush 39T T AT dRPIEE SlleeT |

TIHRT a7 SRR FEATd | BREA 81, X SA3e, ARl ol AT Attt TEJCT It
CES] (Terer a1e7) |

CRINICIBEICCICEREIET] AT S, HATSA ToshT, SUHIUT TIeT TGHT STTThRT fole |
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HATIELTH HeAeh! I g

o HANEH (Mentor): TEAT eT8TdT STl &1 STH TUTSHI SHTHIICTS wATSTehdlIe JTcTellehe] ITe,
eI o= T higeIshigl Tt T H>oilel (Network) Tt SfSfe=e|

o fa3 (Expert): Tt USCT faw (oredt: faciar dretenr, &, f3fteer amshies) a1 a1fexr 11t svwehr
cafad gl

ArTEe fereg31far qurs 3mther ITeqdet FII:

AT a1 farre T a3 e FRIEE TAST TIHAT TR CEIGELE

o JUISATS & HHEAT TSNLH! T2 (ST FUAT AR )

o JUISH! SHAATIH glereh! AT & g7 (STEcT: TFGTeT, AMgeh TEAT, TATA)
o JUSS HTEAHFH Fh-oh TATH Ie{37T?

o dUISH 3CG2T/AET H P

2 e Areeihels TUTSH AT J31 HSTell §0 T 3gTel HEY Teoll fet HeFefgeo|

AL aT farat gl a3
ard aT3e e
Sege wotam HASTHEI F TN, Seleedar Aeeleln orfay e ar

SIS g?-racral

TIHT HEPRI, UFR, 3T | SoAg® AT 3HeJoTdl cHaHRNEEH T et TR I3+ Hicho s |
qIoey 89

geagdey  d  EICHY  HEANT | TEAT HRIHHEEAT AN AW faeIvet Afeeo|
FIRAEE

g fAfEar ar g coewA %nga/f?ﬂ'crsso-ml "Business Mentor Nepal" dT 3¢IJH HIge®
EGIRG RS
1ol
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dF a1 BIEATH HFETellhT T
QIET

3‘-’“63;& a’i%aaﬂg[ W H(“(_’“g %‘ﬁ- @a—r qﬁ' ch_»loﬂ
TRTIGT |

FET THT ARG YTCd ITef?

o oIl TIAT I IRIE: TS & o] AEeIge, TIC HoeTgIe |

o HATCYHD! THIH! e I{ER: Hoollg Tolvais Uegare feeTer|

o Hodlgells Thale a6t AR AITe{eIH, TTATHHAT ITHR I a6 |

o Hedlg TR FUR IRUTS TR AT (FTAhel) IR JoT: STAPRY 8 — I8l Foeets

et sa3s|

FAa: durSel Gfgel TR e SFaHT ATl a1 3eTH HeaTsehed BRA dSileferd — T8e
A TEhelS qord TEAT ITe Hiotell G|

AR ar 3 e feaferarss §&o1 — "Teh TH! odlgel auihl Tedidie g3 |"
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gus 3, SIIgTT &dTl
LRSI YThAT (Process
of Business

Dissolution)



3 . SIGATT T WRoil AfhaT (Process of Business Dissolution)

3.¢ SITATT &l @R Tishar

FHFTeAT Tl T3eT ?‘c’ﬁ' 37T 8Y| HFeT UsT, 063 (Companies Act 2006) AN, FHFETAT Holehl
mgm%aﬂ@?ﬁw% (separate legal entity) &T| dhllgoi HETAT TelT3oT BIS Ufet, mﬂﬁm
FAAT (formally) TRST AIREFH il TIAT AT 'SHTAT o oo | TS THoTh! HeX oK 89
STECT AT IRT g |

2. 3R so¢ Ufshar eI &

o FHFUa ITSTSCRI FRATTT (OCR) o FFTeAThl EdT MgaTer FIAT Icq (formally cancel)
T THFH TUTSH! HFTAT HETST FTAT 'SR’ go|
e OCR STC FHFTAT GRS IRT3A cilel AT Bl
1. TITos @RS (Voluntary Liquidation): T5aTelahg® 3hel [0 TR so¢ 7o |
2. 3T WS (Compulsory Liquidation): KOTETdT aT 318 Shideh! BG_I’W 3TcTeldel dog,
Tl M3 |
3. yemgfae @RS (Administrative Strike-off): FTail Ul UTeleAT sTdRehIel OCR 3TThor
GRS R |

AWRST IR go-ﬁ? (Penalty and Liabilities)

ay W?qu-f arf¥s gfadesT g3 (annual returns) T T (pay taxes) Rl gIfaca (legal
obligation) ST o WEeo |

o THIHI WRS JIRNHAT, IHIEFEH SIRATT (penalties), U (fines), T FhI STTAcT (tax liabilities)
STFEAT HSIGTSod |

o Wfg AR @RS (liquidation) AT TSNS Il FI&T Ao | 77 afS Fot HoTETdr
(creditor) aT Y HIATAT (tax office) o GTST (claims) WWI

3. 1T T Jell haTeileh] T g 9fshar

o FAUTHTHT HFIIEE ‘AT FIAT (informally) §o6 Tt HeSeT | TTE Sell 814 aT A=AT, OCR
T Sl HURT HS HFotiel hieTel TishdT T AT |
o TR (Liquidation) & ShETTRITS ShTeToll EIHT &G, 3Tt T Gl T8G, et ATl HTocl TishdT &l |
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. OCR AT &l USRI HFTAIHT 11T (Sell/ATeAT H):

o T HETeITC! el AT TTshAT T ITTe:

O

o

o

o

o

T gTaTa 9T 3T+t (Pass a special resolution) |

T T FATOTIT oIsT (Obtain a tax clearance certificate) |
ﬁf%?aﬁga—?mﬁ (Appoint a liquidator) |

GRS gfddee E§TI3FT (Submit liquidation reports) |

AT dH AT, HFETA ITSERPT HIATT (OCR) T 3TanRes gl Teg IR |

q. WWWWHWHMI SIAHTIRT ATT4T (Cottage/Small Industries):

e TSI HIATT aT tﬁc:i: SERSIGL 3_(.‘{5I>I?T TI$ITT (Department of Cottage and Small Industries) T
&dT U TTT STTHTIATS AT SIEAT ST el (formal) RS TTshaAT ATfgesT |

o IelgEC oAl TUTAT THRHT Y/Yoeh [, FFTe e FAIRUTTIHT dT F8T HATerd S1C HT
FT JATOTI foles |

o IUUTS =T FRATT ar Tl IGEIEl] FI'I'é’ 3R T (formally notifying) e E!EI‘I'R@'\'
IRT3eT HF ST |

o 3T YThAT A Flel S-sIc (fewer legal procedures) rmﬂr@ﬁa’rgr—aﬂ OCR &I Jel=TAT fe5et
I wihes|

3.3 OCR HT ST31TE ATe]ue! TINY (Pre-Closure Checklist)

HETAT TR T AT LY € HET HIAGE HTAard FIAT QT oI

?. mﬁ'ﬁﬂﬂﬂ'{{(mrmal Decision)

. Wmﬂﬁwmm (Formal Decision) ?@'QT%I

o IF&HT T F>dreleh ITATA (Board of Directors) T AITATGER! (Shareholders) d&FH
CICIELLEY

o 3Fd JBFHEIC HFETT dog, el TAAY YEATT (Special Resolution) WWI

R. | TIICT el I1{E (Clear All Dues)

o THETCIHI ATHAT IgehT H H0T T foiat slehT Teone oY RHTe fFeraX aeiues |
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o ST dF Eri WWW (Vendor payments), FHAATRT Tl (Employee salaries), ¥
WI'?TERT:IDT/QW (Government dues) |
o FHEFIH FFYOT TR (Tax obligations) 3TTVaR FHAT TerdT 1T |

3. P Gedm WTUTW%I@H (Get a Tax Clearance Certificate)

o FHFYdl dog 'r"l?i}lﬁ 3Tedeh ST TTHTIT (IRD) AT AT I FT JHTUTIT (Tax Clearance
Certificate) forer %5 |

o TH I HFEYAR! ol Ulet X et dlehl ST Howl FIRT JAIOT f&ees| AT GHTOTIT OCR HT
T3 ST T |

Y. ToiTFase ﬁl’gﬂ?ﬂﬂ?{(Appoint a Liquidator)

o FHFUS Tog el FFYUT FHThAT STTEUTIT Tt Teh SfeTT feifFased (Liquidator) (ITT: GoTaTel
cgferd) fagerd TTe{aes|
o fAfFascTe:
o0  FHFYAIR GFITIEE st (sell assets) (TTe TeT HA) |
o aTehl 0T foiet |
0  HFY goc GFaUT HTALTH UTadee (reports) TIR et |

3. OCR AT fa¥deT fe=TH (Apply to the OCR)

o AfYFT TS FHT FfFTUS, Fousr TSSERFT FRTET (OCR) AT 3iTaTRe fAdeeT (Official
application) ﬁ?—l}lﬁl

o TAICALIN T MMALTh FHESIIEE (STEk: AT T&drd, HT Fobel FAVTI, fAfFaseshr
wfcide, fadie aearoTe®) 3iorard SUHT JHBIIS |

e OCR o HdsTTeleh T (public notice) TRTTRIT IR TS (WHHIRT FHUTGTATEweITS) HFdeil
¢ 1] TASIAT 39T (objections) & & 3R AT |

€. m@ﬁ\?ﬁ?aﬂ‘f@ (Final Closure and Cancellation)

o g AIfhuen! HHATHT Heh! TR 3T T H TSI I $7T 37T, OCR o TUTSHI HFeilen!
&dt ATaries TIAT Weg ieeo |

o T FIAT STRT HUYTS AT TUTShHI Tl leloll FIHT 0T T, o T HTISTAT TATSRT Hlefeil
&1facd (legal obligations)dTehT TgeaT |
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3.3 OCR HI JHT3e]Ue! HET HIETSAITEE

F>dTereh T AR (ALY JEdTaeh! FAToIT Fiaferfd|
o TAFTs AYFT I

o i faaRur T @Faf/grRcas! UiadeaT|

° EhTﬂEHTQTITUTq_afl

o TATFISIRI URTFHF T 3ifead ufades|

° WWWWWTWW(F%S)I

T F & (verify) UGS, OCR o RUTGTAEEATS T STAT3eT 39 TeeTeh! G &S ATeisforeh e
fo¥erTes | caHITeS AT 3ifedd TS T (Official Cancellation Notice) snfra—zﬁor |

FEUAT Joe; e AT TRUTEE UTelell el T R held TFeraR oo T AUTS ST Rl Hlefeil Fegieae
HFd gogo |

3.9 HETAT GRSHRT Dol HTTREEH

FETST Toc It FThAT HFETATRT TS TEAT (KT faeT JaFa1/aTqa1) T T PR (FFETeAT aT
areier)) AT AR o

e FHFUAT Ve, 063: FKOT AT TFaT T (Solvent) FFIATATS T FIAT @RS (Voluntary
Liquidation) 3ot TshaT AT UeTol dlched! & |

o CSTATHTEY Ve, 20£3: KT fdeT sTHFT (Insolvent) FHFTaiTehl gehAT TR @RS (Compulsory
Liquidation) AT feaferaTaeTent rfShaT a1 Uefel &35, ST JeTeIcTeh! Acfca Al §=o|

e TEIGRY Ve, 030 (The Partnership Act, 1964): TTEGRT (Partnership) B Joc el ATaT
THR JATT goos| AT TASTANT, FI, AT AP T fAaTeh! FaEUmAT HeTerch!
TSRS TSGR o TR AT VAol cTaTAT TS5 |

2. HFTaT Uad, 063 (Voluntary Liquidation)
FEAT UsTeh! IRTDE ¢ 0 of FHOT fel Tl FaTeiTels TS WRSHT AT STe d1et W3S |

. TATToS TR el (ST 22E):

o FHUT fasl Haal HET=AT (Solvent company) AT AT STETHAT ST JFS |
* TEE:
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o FFAAIAECY GaTferaTTaFswtll ot FeaT TR FITTHT gogaet |
o H UTIheRel Ueh aufAT HS KOT Fobcl e Hichel el TATGT ©IVOT (written
declaration) WI
o N EIYUTT HTEROT FHTAT JE]cT Ie{Te |
o HTURUT HHT H1C HFUall WRT e TR FEdTd aTRel RT3 |
o AT gFaTa Y FATeRah! BIOT b &3 Foveit TFTSERT FHIATerT (OCR) AT JHTSATS |

@. fafFases! [AgiFd T FeAary (S ¢:v):

o T TR A0 Ul agded gred fofdasel T of@r Wit (Auditor) Tged
M|
° ﬁ'ﬂﬁm:
o fafFaseTel Srusitent YT [T 0T foleoe], H5Tolehg&en! ShIH Focl: HATC gl
o FHANH AT F: IHecd §oo (R fAfFaSee 3Maeas T I FIHAT M3
Eo) |
o fafFasex fAgera s1Teh! b =TI OCR AT SRR IRI3IIS |
o WRHh! HTH ANhTH HAITHT FFIus, HTAeTh W FHY U [Hew |

1. FOTETATHT AT feaTferaTaet VT olT9] g1 (G ¢¢):

o TIATTTFH Wl Fel qfel Tfe el 'H HOTETAT §' e grall I 37, Y &Tell FHoaedl Teel
8IS, TaTTeramaey e, 063 o AIh3HTaR fA&TUT (decided) §-0 |

o JTFI Y FHURIAIHRl g, G AT, FFOa oo wafdear sear [wgear
feanferamdst UstenT T R, 39, 36-3¢, $6-60 3MTfe fAAHEE 9] oo

. 37TEAT IRAcIeT HTAT (ST ¢R):

o I TATE® WS G& HUUTS fafFaselel HFdeilel G FHUT folel HeFdeT $Teat Il SITAT:
o FIE® RSS! IihdT Ulehes |
o fIFaser Slbn:l\ et HJHIT 3Tl Al SIHATHTEIRT STl (Insolvency proceedings)
g2 I feldes eeus|

3. fofFascl [ATAUT I FIcTEE (ST £30/832):

o TAfFISeIe! Frusiien FFufd, @Widr T3S AT ot s30T s |
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° %%%aaﬁﬂmwz

O

O

o

o

o

ehd—qo-l“leilé'f}-llsogl-lafl’ A I FATT 331347 (recovering assets) |

T HOTGTATeRT 0T Yebll 3o |

Ucdeh € ATGATAT 3TocTal /@I fIaToT OCR T AR AGE TS 131 |

s a1Rica faafes ST et i QAT IgEaTs faaToT (distribution) 3o | THeT
AT 3% QI AR! AT AR |

1A Fihvafes 3tfeas giddes or e wieTshe! Jfade-Aafed OCR AT T3 |

. Gl TCg, ITet ATshaT (GTT £3R):

e OCR o TfFaserar stfeda ufdaes urcd MUS aaTiRes FIAT FFdelie! gl I6g IS T

HETeATeR! AT USTSeIITE §ET3S (striking its name off) |
o THIS LY &feveh TRIRT AT HFTely TRST ST AT Teeh T TR g |
o I STATATET Vel IHTHR TR $TThHT HT Uiey ffeFaseer OCR AT AR SR IRTSATS |

. STUTel TXHR! AT AJTIRR (ST 30(1)(H)):

o I FHFYA AT TXHRTE qUT aT TR FIAT FASTRIIT (privatized) TTHI &1 Hel, SHedeiien
Yde9d (articles of association) HJAR TS @RS 3T FURIAT S9Ter FXhReRT 3y
AITIRR P& Ewo |

o TTF Y TIPRA! TPl IQHFH TIPRP! HEATATNAT Hedeil Tdfodedh FIAT dog, Il

SIECC

Q. STHTHTE! Ve, 2063 (37T @)

CTATHTET Ued, 063 of hUall F>HTele] 3Tl A& he] (Insolvent) ITEATAT IS CHEATS HAL ITary
FYAT @R (Compulsory Liquidation) et HoalaR chlogo-l'\l J1eT W3S | AY UishAT 37eTeld (Court) T

AJcdH T % 55 |
C Q20 S

. GIATATEIR! [AdesT f&aT TFg® (GHT ¥):

HFqaiT fGarferdT (insolvent) 31T Heet STITAT AT cATFA AT TEATe! HETATHT A dGoT TGoT TFSeT:

o FHFUST Tthe! (TATIhgw) |
o  SHETIRI Fel HUT (total debt) T HFcITAT ¢ 0% FEHT slchehl RUTGTATEE (Creditors) |
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FFEATT ool AT T HEITAT 3% AT 3TTHT ATXYATEE (Shareholders) |

FHFTATRT iﬁ%ﬁﬁ? (Debentures) T HEQTHAT $% TBETT HUHT Sd=adTaBw |

HEeTeh! fAfFaseR (Tae TdTee WRSITAT SHIH TRIgeh! FAAT, T HFETAT FHOTHT Sdeh! TTT) |
Fe! AT STTHIHT AT [AITHS AT (Regulatory body) |

IGEEGH 31?-@3@ Mol ﬁT:I:'CIﬁ: E?Fq?ﬁﬂ'l'é’ FoT faeT 3igarRes AT (formally demanding)
IRT 39 feeTehT G 310y Ffehush! goquess| fAdeatar fearform gofehr HRoT, faehar
ST, T FHTOT (T@TII&TOT HicideT, 0T faaRor 31fe) 3iferarsd SqaHT AT s |

G. TR SleTiset 3TeRT T TSR fAGF (EhT g0 T 23):

fdesT U 31eTad o fearforardsT #IRETE! (insolvency proceedings) {4531?‘[ e e o
(ST 20|
IS, FHFTelh! TR HaEAT Taded FAAT HoATgehsd el Blelidsl ATURRT (Inquiry
Officer) T ITR=e (ST £3)|
SIS HTHRIRT HET FHIH:

o THFULIIDT ITEAT FUR et T oot 7T AL TR Te]uet g1 fafe

o YUY BIeTaTeRT ST HHY o=t gl fohe

o RS Ifehl HELT HFTailells JoALRT=T (restructured) 3Tt Al oh?

o FHFAT AT HEhap! & AT §of FFEATIAT T
olliae USRI dffeunl FHRAPT AT yiddesd  HeToladdl 3o, STHH]
FOTETATEERT I T HTFAT RABIRET FAT AT G|

1. fafFasey AYfFT T @RS & (G 36 T 3¢):

3feTeldel HFETeATs TR e 3G ferdfd fafFaser ged §o Y GRS HRETET
3R waa & g0 (G 30)|
GRS & HTafes (& 3¢):

0  HEFEYATHT GrATcIhgwehl PR Tad: GATC gol

o  FHFYAIR FFIRIATY ot =01 31 fAfFasey AT A=a |

. fofFasets! w1, Fced TIAHR (SHT Yo):
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Y gfshaTgsel RUT folel Tl hEailels el T ARG GaTel doc; IR RUTGTTGEh! Goh FIT&Tc ITot
I IS |

3.8 HTSIGRT B TR Hlofell NS

FFTAGETED oITAT TATFTS2N (Liquidation) TTHAT AT BaTTS TR | TSGR BHEE FTSIeRT
T, 200 ITAR AT ARPT TR (§5) §ooe:

2. TIHT GgHTIHAT o, (GHT R)

o THHT T TBIEREE (Partners) ThHAd (Mutual agreement) HTT B o 6] ORI IRAT
RS 3T Bfhes | A o GadTeer afaelt Srer 8l

R. QT == e 5o (G 30)

o IfE TRERY B 'STotdia TSIERT (Partnership at will)' (ST EQI#T fAf¥aa gaTeRr arfer
@iferuar §%?-T) g 97, i-fo-f afel WG 3% HrsieRers faf@d = (Written notice) fETT
HH TR I TFS |

3. AT FRUT o, (ST 3¢)

o ﬂ@aﬁﬁaﬁm%ﬁqqﬁﬁaﬁwmmﬁmgﬂml
o ST iﬁmw (misconduct) aT T&SIIATRT 3ooitleT (breach of agreement) IAT|

Y. AT FTHUI aT FIH TR IR (ST 32)

o TR B AT 3raftept ofer Wferven AT =Y, 3o 31afr afhrafd wat Taa: @rer
§°'_i§|

° Eol"ﬁ WY FHTH (specific undertaking) TFTeeT ITeTehl ST ATT WU AT 3197, =AY FHIA
AfHTIfS o TR goo |

q.mmgﬁmm(awss)

o TN FHN! FoaTelTHT AT et Fell TCATEE HUAT F cehlel TR &el TS |
o SIE: @Wﬂ (death) aT fgaTferATgeT (insolvency) HTHT|
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€. TXHR fTRRIRT 3T dog, (ST 30)

o THfPUT TSN AR (STE Tl AT AT 3T AHMT ar 317 aAiferuant fer) o
el el TATHGE Seoitial IR aT e il fehUehl HRUT STRTHT TR TR ot TR et
ot UFR oo |

3.9 Y TUT FTefeiT [EATS IRl Tl

ST Teh ST fAlfFasex (Liquidator) 3NTATR FIAT fAIFd grow, 381 HaTe] TRoHF-T TS
Ffsha it ST folet cafed seeigeo | fofFasete! 7eg fSraaies:

o UTTUT I Acg® Yebell 311 (Settling debts and liabilities)|

° 5901%1 I{HHEE 331341 (Recovering dues)|

o TP IEE [FeTaX It (Clearing government taxes) |

o 3Tedieh TSTE fIHTIT (IRD) §TC Y el THATOTIH (Tax Clearance Certificate) e Tt |
o FHFTT ITSTSERET AT (OCR) HT TS Hiecld FlddeTss g3+ |

fafFaser aged g?oraafér ol FFUeIT oaTesh TTATT I IRRYAEE I foFHary g & T
PREFSET FHSEE BT IR T fehehl Tt &l cd (hidden liabilities) sTehT Sife] et GleATRE 7o |

$.& FFTAT Fo-G ITeT PELT AN ITeT?

HEGAT Toe; et 0TI INUTS SHesTcHeFd (Hassle-free) TRSIRT ST AT HIHEE FehdeH MM o
AR 3Te] T AT g

Q9 ~

2. SlehT INEE %E\'é‘ e 3o (Clear Outstanding Taxes Early) * 3TTedReh JoEd [IHTIT (IRD) AT GG
SlehT 3T, $TC (VAT), EISTTH (TDS) oIadd el Tha Tolalgiel| * HS Y fAaNUTEE (Tax Returns)
(T FRITR (NIL returns) {T gia) WW?’T@E’I’E ST e 9T SARATT e | * ThaFH
Y T FATOTIS T TTshdT G a1 |

Q. $ITC/UTeT &l WIST T (Close VAT or PAN Registrations) * Jfe heTsll 3ITCHT &l © HeT, T
gl TFera IR AT TR 316l HTdeeT e | * ThTeT (PAN) T Gehall, STTHTY &eG; ITot ATIIehT
STeTehRT IRD TS TEeTe g (THeS fATFaseeieldt Toead 71 Hicheo) |
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3. FIATTS GR&T IV (SSF) T AT (et a1t * Ffe shatearlies araioren Geaim iy A7 ey v
31, ST ATeTGTeT THAGHAT Tfer | * TATFISAUTRT Sl HFATT IToTahT AT AT Yo HIEThahe (No
Dues Certificate) Wmmﬁmﬁml

Y. I ¢ gfdica faet (Settle Employee Obligations) * Tﬂﬁﬂﬁﬂ'l’é’ faeT SThr o, 39erT
(gratuities) dT 37 GIAUT Fcllell TG | * HehdEH HHURIEIC JHecisl sFdleileh! $IRUTS (final
settlement receipts) ﬁﬂm aﬂﬁq%aﬂ?yﬁa’@ﬂammél

3. SHRITN qUT IAT d 311 (Close Active Business Operations) * 31& =13l faiel, forshr a1 &7t Wasiiar
6T et Ao | * AT HET HCATIH (Vendors), AEehg® T TIHRATAEE (stakeholders) TS
SAGHTY g, 3ot AT Neh! 1A SR [ETe 14|

€. TOAT IS T PRISTdES dIR et (Prepare Financial Records) * el sdToled T&E, T@TILIETOT
fcidee, 3o FECHTCEE, Y BISeIe® T Tl ool IITTIAEE STEAT INT TART JTEUTHT IR | *
I FITSATAEE dIR TEC] mwﬁﬁ?%mf I

b. 3TaeTs W AT asa-a ca et (Cancel Sector Licenses) * Jfe chﬂé?ﬁf FFqAIHIT Ay
ASUHEE (STEcT: TRIET, 93T, TTHeT Toled!, TEhRl) Bel Hel, TIdTetid [AATHD (AR csted
GRS TishdT §S=Ig 1| * THelTS Ufgel of [AT3er WRsiien! Taa#T AfgaTes Sifa qos|

¢. 3TeTelcIshT HeeTe® fAC3aT (Resolve Any Court Cases) * Tfe HFTsil Sl STl fadTe AT BRI S
T, Hh&FH cTHITS AT IR Foc; 3ot YA ITjg | * TaaRredier Hegres o fafFaserere aay
aIforTels e T3+ s |

3.0 fAFasey HEdl fAged a1
2.%1%’5‘&61#?14?&?[?

o J3HH UTed fearfelaTdsT eIadTT (Licensed insolvency practitioner) (FR&hRETC W) I

o TWIYLIETUT (Liquidation) 3T 31T87d $TTEhT TICS Uhi3ece (CA)|

o W HFUsih! §ohdT, Tl HseTelch dl A=A 1S Uil A fFase fAgerd =1 Afcheo (Il
TS gaeed Ol 37), TR THeATS HITUTRE FIHT HIITATTAT &l AT |

2. fAifFaseT gl @iear?

e CTATAl ICS Uhi3ecoc (CA firms) FHEER oIS TFTeh et |
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e cIYJHTT HedllgeshR Lhdﬁﬁ(« (business advisory firms) HT@?TI

o IIUN Soc el HTH ﬂﬁchlolo-l IR (law firms) STC FABIRG (referrals) ATTA|
o  FHFTA TSR FIATeTT (OCR) AT I S84 I feraferandt saaariig®e! Tl g

3. fgerdt are131Ter & SiTer a2

o Grafeud safaFadan der feaTforardst caaaTia! egde4 ar Hisfelel HeTHT el AeTdT &
foh Bet?

o TR FHEE (fIAT I HIAT AT AT 3GTH) EATS o TP T e 1o |

e 3l Jar {Jeh (Service charges) T 38T AT arferet aR A fd AT TISC Telthel 3o |

y. fofFaseens &fd @ e

fAfFaseTant o FEIa e FEE] IGE R Y

o HFYeATh! ITHR I AT (size and complexity) |

o FHFUsiIhl FUT, wqﬁragﬁwaﬁrsmm (legal complications) &/5T|

o & T WA GI&T HIveh! elidcd Uigel o fFeray TRTH & ar fafFasertent defr 3ifdRed
HTH T4 B

fAfFaSeTen! TEAT TR GE, 3fecdd AWTINETOT oeh, JHTAAR Aldolieleh YT TehIleT T T
mm@?ﬁmw?ﬁmmqﬁmgﬁml

TSI STSHIART IAEAT 3THR HEh HeTHTS (quotation) foleTehT ST Eaffarelr AIES UhI3eeee,
ﬁaﬁmqam@,aw@mﬁmﬁﬁrﬁmﬁﬁagml

.¢ OCR STghehl (HTSsh, ERe] T Tl 3¢ANT) SHGHIY deg; ITed TfshaT

OCR #T &l FAHTHT, AT TGN AFT a7 Bl 36T TAHTAT SAT $TUHT AT TTHAGEHATS
hETThT ST oAl TafFaseerafshar arfgdsT | o 9, FEels Jiaarier T9#T dog ToIes|

TEI UTeTalT ITe]de] HEY 3 TUGE TCSUehT Bel:
?. ﬁaﬁw&rmﬂﬂﬂaﬁi{(dear Outstanding Dues)

e ofTfar fordeet fea3iier coaameer @ 3mfeeh grRicag® QU ITques:
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o TYEHIY W TUT Yooh: T TIAR (FAIRUTTSHT aT IST hriTerd) offg foiet Siehr @ e ar
[ g

o KT AT 3HeeTe: A ATHTI T FAUT AAT e ANT I a1 37 foamateh fAshraae %o,
3Te]eTT (grants) T HEANT folTeh! & 81, ! TEATS THelleT aTig I |

o FHHIANH gfca: IS FHANEE gl el 31, Seligwent Grar a1 faATEFa=L s Aerer
T TR

16 IRYGIE: AT STfAcag® FHIH el aATel Gl 1eg el HTshaTaAT fEelrs ar Sifeerdr
T3S
2. WWWWWWW(OMam Tax Clearance)

I SATHTICT FIET o131 Gl (CATH-PAN AT $=ITC-VAT) TR & 871, FY Tl SHTITIT (Tax Clearance
Certificate) 31/ &

o 3ifcaddm FT [TIUEE BISe 6 IR, $ITe, T AT (TDS) oAd I« 3ifead T
[EERUAEC K ]

o ST oY Tolet: STehl Tgehl &Y, STRATEAT AT STTSTE® A TerclT ITIGIE |

o JHTUTYSGHI SATTaT TACT: 3Ted ek AT [THTIT (IRD) aT FoaToeld STl HdT Aol AT
el TATOTIS 3 ol1f3 f¥dest feegeral

fehet 3TTaRTH ©? Y YFAT FHAUTIATAT il ITef AR TIHT GRS Tt fidest
T M |

3. &l 3Tt PRATIIHT WRSiTeh! fAdes iaﬂogl'\q\(Submit the Closure Application)

39 @S FT T IHAAT FeR—R 0, YT ATS FEAT Tell IR DA (STt TSTeelT ERe] TUT el
39T AT T TG AIRUTToIehT HIATeT) AT TR FIAT I oo

o TR 3ERY I3 TIR T
o AACTHIN A HITSIIAEE Heldel IIgIE:
o TTH gl AT wfaferfy|
o &Y Ferdl FATUTAFR! G|
o 3=y SFFICT Yebcll IR FATOT (I 3TTLTh S 8761 |
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Frdiotd HRATCIS TS HES T el YTl HTHT ST (verify) TS| TS FIT Eih UUS,
STGHTIR! Gl Teg TR 3 a=Te @RS =T (formal deregistration notice) TR ITR=e |

T TS TTHAT I ST AT IETHGE Felel! STesieare qad Hs e FAT IadT Jeg et
TFoeT|

4.8 TATST (PAN) I §TC (VAT) Gl I&g 3ot Tfshar

AATCTHT et Ufel STTATT AR FIHT Foc; ITeTehT oATTIT el ek TTE TAHTIT (IRD) HT &l $TTRT
PAN Y VAT (olT9] HUHT)ETAEE {&g o1 3cded STHT go| A Y WIATEE doc, FAINGFH JUTS IRD Y
QUTTIAT 'Gfshd o Eelgeo T HTASTAT Ifel fIaROT (Returns) JHT3]Uet AT STRATATRT SITEH EoA
WW@I

2. Y SHTATITAT ITT T TATSSNE oidcsT el

o IUIIHT >aTeish aT fafFase o 3THAT &1Fh! JoFaietld Y HATAT (e ToTEd
HTATCI AT FETAT Hall FHIATer) HT I Gl I6g o1 eid et fao]Ie |

o 3NAdS [dhed: cIITIEEFS IRD FI IGATSE (https://ird.gov.np) FAT g 'FEIAT GIce
(Taxpayer Portal)' J19T IRT VAT gdr @RS & 9fshar qe I HSod | YICTAT 'VAT Close of
Business Entry' 3CHHT ITWX SolargIToleh ®UAT feddGeT Teel Tlche o |

. T &l {cg (Cancellation of PAN)

° m@gr_&"
o HITST TEAT (FFdeit) TR FIAT WIRST HTAT|
o TUehol ETAITAC (Sole Proprietor) aﬁmﬁmﬁﬂ HUTATI
o TSR BH (Partnership) faeresT s7TaT|
o Yfsham:
o TITATT Tog/TRS HUH THUTHE HFaToTd 1 HIATAIHT Gl IGGHI 11T feidcet
RS
o fodest feegarfer arhr e 3 [FavoTe® ®rser a1t T &Y foet aTehr Tahag® fFery
TS|
o TRV J7aEAT: HATfcIeheh! Fcg $TTAT PAN FdcT: @ﬁsrgr—@; 37=g2T, PAN fATSHT (Inactive) gov
TS 3HTaRTh W YoT: AohT 1T Alohras |

103


https://ird.gov.np/

3. HIC E\?ﬁlﬂ?\' (Cancellation of VAT Registration)
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o Higel (g I Heo?

1.
2.
3.
4.
5.

SIGHTIA H AT HRITR el SISAT|

SR 2R HIGATHFA A TSR WA aT e TaaoT AT Bigel IRAT|
FRI VAT 3T JT8TeS (Threshold) deaT ol SRATI

ITeciTel Sl ST AT Fot STEATAT a7 (STt Fereiah) Hfehwa|
WW(Joint Ventures) &l §hHHT SFehlehl 37aTS lhugfes |

e ¥IIC @Hﬁ gfShaT (VAT Cancellation Process):

1.

fAdest T faaRoT §Si13e1: Saar Foc 3Tt [daR0T (Schedule 11) Hit Teg 1ot fo¥deT
EARICREICEIE Y

FITATAEE JHAT31: TAdee Ut ¢4 faferT sifseehr anfay smaegs FHTsTaEs FX
CARICREICEIEE Y

Y HrTrIEe 3T: Y HIATTC! TUTSH! SHAHTIR! TTTIIETOT (Audit) TR Fet
gIRca J1hT &/S HeAX AT |

T TeG: S T TFAT fAelTe HUafS FR FATeT VAT &dT 3eg TR iee o |

HHY HAT: H FrATIS clied ATGATIRT GRS TfshdT G IR FETTelTS STTaTehi
et HaA o




	 
	 
	 
	 
	 
	 
	इनोभेट नेक्स्ट इम्प्याक्ट को परिचय 
	इनोभेट नेक्स्ट इम्प्याक्ट प्रा.लि. (INNOVATE NEXT IMPACT PVT. LTD.) एउटा व्यवसाय विकास सेवा प्रदायक संस्था हो, जुन साना तथा मझौला उद्यम (SMES) हरूको क्षमता अभिवृद्धि, वित्तीय पहुँच र बजार जडानमा सक्रिय छ। यो संस्था नेपालको उद्यमशीलता वातावरणलाई सुदृढ पार्न उद्यमी  र सम्बन्धित पक्षहरूसँग सहकार्य गर्दै दिगो, औपचारिक र लगानीयोग्य उद्यमहरूको विकासमा योगदान दिँदै आएको छ। 
	यो पुस्तिका दमक नगरपालिका भित्रका स्थानीय साना तथा मझौला उद्यमहरू, दमक नगरपालिका कार्यालय, र उद्योग वाणिज्य संघ लगायतका सरोकारवाला निकायहरूसँगको विस्तृत परामर्श तथा सहकार्यमा तयार पारिएको हो। यो पुस्तिकाले उद्यम विकास र प्रवर्धन प्रक्रियामा संलग्न उद्यमी र साझेदारहरूलाई मार्गदर्शन गर्न प्रयोगात्मक र उपयोगी स्रोत सामग्रीको रूपमा सेवा गर्ने अपेक्षा गरिएको छ। 
	 
	 
	लेखन, सङ्कलन र सम्पादन :  
	 
	उद्यमी फलैंचा हातेपुस्तिकाको उद्देश्य र प्रयोग 
	यो हातेपुस्तिका कसले र कसरी प्रयोग गर्न सक्छ? 

	 
	 
	खण्ड १: व्यवसाय प्रारम्भको चरण (BUSINESS IDEATION PHASE)  
	 
	१. व्यवसाय प्रारम्भको चरण (BUSINESS IDEATION PHASE)  
	१.१  प्रारम्भिक मूल्यांकन चेकलिस्ट – के म व्यवसाय सुरु गर्न तयार छु? (BUSINESS INITIATION CHECKLIST (AM I READY TO START A BUSINESS?) 
	यो मूल्याङ्कन कसरी गर्ने?  
	तलको चेकलिस्ट प्रयोग गरेर आफ्नो वर्तमान अवस्था बुझ्नुस्। हरेक खण्डमा तपाईंले “छ” वा “छैन” भनी उत्तर दिनुहोस्। प्रत्येक खण्डपछि, यदि धेरैजसो उत्तर “छैन” भएमा, सम्बन्धित अन्य खण्डमा जान सुझाव दिइएको छ। 
	क. उद्देश्य र प्रतिबद्धता 
	ख. बजार र ग्राहक बुझाइ 
	ग. वित्तीय तयारी 
	घ . सीप र सहयोग 
	E. प्रणाली र कानुनी समझदारी 

	मूल्याङ्कन परिणाम कसरी बुझ्ने? 

	१.२. व्यवसायिक विचारको मूल्यांकन – के यो व्यवसाय सम्भव र उपयुक्त देखिन्छ? (ASSESSMENT OF BUSINESS IDEA (IS IT FEASIBLE?)  
	भाग १: विचारको स्पष्टता — तपाईंको विचारले के समाधान गर्छ? 
	भाग २: विचारको व्यवहारिक मूल्याङ्कन (Feasibility Assessment) 
	क. बजार माग (Market Demand) 
	ख. वित्तीय सम्भाव्यता (Financial Viability) 
	ग. सञ्चालन क्षमता (Operational Capacity) 
	घ. कानुनी जानकारी (Legal Awareness) 
	ड.. प्रविधिको प्रयोग (Technology Use) 
	च. स्थानीय सहयोग र पहुँच (Ecosystem & Support) 

	तपाईंको मूल्याङ्कनले के देखाउँछ? 
	 
	१.३ आफ्नो बजार बुझ्नुहोस्: उद्यमीहरूका लागि ३ सरल अनुसन्धानका साधनहरू 
	यी साधनहरू कसरी प्रयोग गर्ने 
	 
	 साधन क: ग्राहक प्राथमिकता सर्वेक्षण 
	 
	 साधन ख: बजारको अभाव पहिचान 
	साधन ग: स्थानीय प्रतिस्पर्धीको जानकारी 
	सारांश पाना: नतिजा विश्लेषण गर्नुहोस् 
	अब के गर्ने? 

	१.४ आफ्नो व्यवसायलाई एकपटक समग्र रूपमा सोचौँ: Lean Model Canvas 
	 किन यो खण्ड आवश्यक छ? 
	 यो खण्डले तपाईंलाई केमा सहयोग गर्छ? 
	Lean Model Canvas प्रयोग गर्नु अघि: 

	Lean Model Canvas: के भरिने? 
	 प्रयोग विधि: 
	अब के गर्ने? 
	 
	 
	 
	 



	 
	खण्ड २: व्यवसाय दर्ता र कानुनी प्रक्रिया (Business Registration & Legal Compliance) 
	तपाईंका लागि उपयुक्त स्वामित्व प्रकार कुन? 
	१) एकल स्वामित्व (Sole Proprietorship) 
	२) साझेदारी फर्म (Partnership Firm) 
	३) निजी कम्पनी (Private Limited / Pvt. Ltd.) 
	४) सहकारी संस्था (Cooperative) 
	अन्य सम्भावित विकल्पहरू: 
	कुन प्रकार रोज्ने? 
	२.२ दर्ता प्रक्रिया र निकायहरू (REGISTRATION PATHWAYS) 
	किन यो खण्ड आवश्यक छ? 
	२.२.१ नगरपालिका/वडास्तरमा दर्ता (Municipality/Ward Level Registration) 
	कुन व्यवसायका लागि? 
	दर्ता प्रक्रिया: 
	 
	शुल्क: 
	दर्ता प्रमाणपत्र: 

	२.२.२ घरेलु तथा साना उद्योग कार्यालय (Gharelu Tatha Sana Udhyog Office) 
	कुन व्यवसायका लागि? 
	दर्ता प्रक्रिया: 
	शुल्क: 
	दर्ता प्रमाणपत्र: 

	२.२.३ कम्पनी रजिष्टारको कार्यालय (Office of Company Registrar - OCR) 
	कुन व्यवसायका लागि? 
	दर्ता प्रक्रिया: 
	आवश्यक कागजातहरू: 
	शुल्क: 


	२.३ PAN र VAT दर्ता (चरणबद्ध विवरण र आवश्यक कागजात) 
	किन यो खण्ड आवश्यक छ? 
	१) PAN (स्थायी लेखा नम्बर) के हो? 
	PAN भनेको सरकारले हरेक व्यक्ति वा संस्थालाई कर तिर्न, आम्दानी देखाउन र ठूला आर्थिक कारोबारहरूको पहिचान गर्नका लागि दिने एउटा विशेष (unique) नम्बर हो, जसको प्रयोग कर विवरण, आय लेखाजोखा, बिलिङ (Billing), र सरकारी रेकर्डमा हुन्छ।​PAN बिना व्यवसाय सञ्चालन गरेमा, गैरकानुनी मानिन्छ। 
	PAN दर्ता प्रक्रिया (व्यक्तिगत/फर्म/कम्पनीका लागि): 
	PAN दर्ताका लागि आवश्यक कागजातहरू: 
	२) VAT (मूल्य अभिवृद्धि कर) के हो? 
	 
	 को कस्का लागि VAT दर्ता अनिवार्य छ? 
	VAT दर्ता प्रक्रिया: 
	VAT दर्ताका लागि आवश्यक कागजातहरू: 
	सुझाव: 
	 
	 सहयोग चाहिंएमा? 

	२.४ व्यवसाय सञ्चालनका लागि अनुमतिपत्र/सर्टिफिकेटहरू (INDUSTRY‑SPECIFIC PERMITS/CERTIFICATES TO START OPERATIONS) 
	किन यो खण्ड आवश्यक छ? 
	कस्तो प्रमाणपत्र कस्तो व्यवसायका लागि? 

	२.५ दर्तापछि पालना गर्नुपर्ने प्रक्रिया (पोस्ट–रजिस्ट्रेशन कम्प्लायन्स रिक्वायरमेन्ट्स) 
	२.५.१ व्यवसाय दर्ता नवीकरण (Renewals) 
	२.५.२ कर सम्बन्धी दायित्व (Tax Filings) 
	A) स्थायी लेखा नम्बर (PAN) 
	B) मूल्य अभिवृद्धि कर (VAT) 
	C) आय विवरण पेश गर्ने प्रक्रिया (Self-Tax Assessment) 
	D) स्रोतमा कर कट्टी (TDS) 
	TDS कहिले कटाउने? (सामान्य अवस्थामा) 
	TDS पालना गर्दा ध्यान दिनुपर्ने कुरा:  
	TDS किन महत्त्वपूर्ण छ? 

	२.५.३ अभिलेख व्यवस्थापन (Record Keeping) 
	२.५.४ अन्य पालना (Other Compliance) 

	२.६ कानुन पालना नगर्दाको जोखिम र दर्ताको फाइदा 
	१) पालनाकानुनी  नगर्दा लाग्ने जोखिमहरू 
	२) कानुनी पालना गर्दा प्राप्त हुने फाइदाहरू 


	 
	 
	खण्ड ३: व्यवसाय सञ्चालन चरण (Business Operation Phase) 
	 
	३. व्यवसाय सञ्चालन चरण (Business Operation Phase) 
	३.१ उद्यमको आवश्यकता/समस्या मूल्यांकन फारम (SME Assessment Form) 
	प्रयोग गर्ने तरिका 

	१) मुख्य व्यवसाय पक्षहरू (Core Business Aspects) 
	२) कानुनी पालना (Legal Compliance) 
	 
	३) कर पालना (Tax Compliance) 
	४) मानव संसाधन (Human Resources) 
	५) वित्तीय व्यवस्थापन (Financial Management) 
	६) प्रतिस्पर्धी (Competitors) 
	७) विपणन व्यवस्थापन (Marketing Management) 
	८) बिक्री व्यवस्थापन (Sales Management) 
	९) आपूर्ति शृङ्खला (Supply Chain) 
	१०) ग्राहक सम्बन्ध (Customer Relationships) 
	११) आन्तरिक नियन्त्रण (Internal Controls) 
	३.२.१ Lean Model Canvas (पुनरावलोकन/ब्रेनस्टर्मिङका लागि) 
	किन आवश्यक छ? 
	१. ब्रेक-इभन बिन्दु: तपाईंको व्यवसायले लागत कहिले पूर्ति गर्छ भन्ने थाहा पाउनुहोस् 
	२. सिंगल-एन्ट्री लेखापालन (Single Entry Bookkeeping): सरल वित्तीय अभिलेख राख्ने तरिका 
	उदाहरण तालिका 
	३. नगद प्रवाह (Cash Flow) : आम्दानी र खर्चको ट्र्याक राख्नुहोस् 
	४. नाफा र नोक्सान: तपाईंले पैसा कमाउँदै हुनुहुन्छ कि छैन, थाहा पाउनुहोस् 
	उदाहरण:  
	५. कार्यशील पुँजी व्यवस्थापन (Cash Flow Management) : तपाईंको व्यवसायलाई सहज रूपमा चलाउनुहोस् 
	कार्यशील पूँजी आवश्यकता तालिका 
	६. बजेटिङ: आफ्नो खर्चको योजना बनाउनुहोस् 
	 
	सरल बजेट तालिका 
	 
	यो किन महत्त्वपूर्ण छ? (Why It Matters?) 
	3.4 ग्राहक डेटा व्यवस्थापन (Customer Data Tracking) 
	उद्देश्य: 
	कसरी ट्र्याक गर्ने? (चरणहरू) 
	ग्राहक विवरण ट्र्याक गर्ने नमूना तालिका:  
	 
	 
	 किन महत्त्वपूर्ण? 
	कसरी गर्ने? (चरणहरू) 
	ग्राहक प्रतिक्रिया प्रश्नावली (सोध्न मिल्ने प्रश्नहरू) 
	उदाहरण (लक्ष्मी किराना पसल, काठमाडौं) 
	उद्देश्य 
	क. ब्रान्डिङ  
	 १. "ब्रान्ड" भन्नाले के बुझिन्छ? 
	 ब्रान्डका ३ आधारभूत तत्वहरू: 
	३. मार्केटिङ का लागि 'छोटो परिचय' (वा Elevator Pitch') बनाउने तरिका (३० सेकेन्डमा बुझाउने)  
	 ४. तपाईंको ब्रान्ड स्टोरी लेख्नुहोस् 

	लक्षित ग्राहक पहिचान (Target Audience & User Persona) 
	 ग्राहक पहिचान गर्ने ५ प्रश्न 

	घ.  बजार रणनीति: मार्केटिङ च्यानल छनोट 
	ड. . ग्राहक यात्रा बुझ्ने (Customer Journey) 
	च . प्रतिस्पर्धी विश्लेषण (Competitor Mapping) 
	छ. मार्केटिङ लक्ष्य र बजेट (Marketing Goals & Budget) 
	ब्रान्डिङ मार्केटिङ  चेकलिस्ट: के–के तयारी भएको छ? 
	श्रम तथा मानव संसाधन अनुपालन 
	२. क्षेत्र-विशेष श्रम व्यवस्था 
	३. श्रम अधिकारको संरक्षण र कार्यान्वयन 
	४. जरिवाना र कानुनी प्रतिबन्ध 
	 
	 



	 
	खण्ड ४: व्यवसाय विस्तार र वृद्धिको चरण (Business Growth & Expansion Phase) 
	 
	४. व्यवसाय विस्तार र वृद्धिको चरण (Business Growth & Expansion Phase) 
	४.१ व्यवसाय विस्तार रणनीतिहरू (SCALING STRATEGIES (PRODUCT/SERVICE BASED)) 
	सबै व्यवसायका लागि महत्त्वपूर्ण ७ कुरा: 

	सेवामा आधारित व्यवसायका लागि विशेष सुझावहरू:  
	कहिले आफ्नो योजना प्रस्तुत (पिच) गर्ने? 
	योजना तयार गर्दा ध्यान दिनुपर्ने ७ महत्त्वपूर्ण कुराहरू 
	प्रस्तुति (पिच) को ढाँचा कस्तो हुन सक्छ? 
	पिच गर्नुअघि के गर्ने? 
	 पिच गर्दा के कुरामा जोड दिने? 
	यदि पिच सफल भएन भने? 

	४.३ लगानीकर्ता खोज्ने तरिका (How to Find and Approach Investors) 
	लगानीको आवश्यकता कहिले पर्छ? 
	लगानीकर्ताले के कुरामा ध्यान दिन्छन्? 
	लगानीकर्ता कहाँ भेटिन्छन्? 
	 
	लगानीकर्तासँग कसरी सम्पर्क गर्ने? 
	महत्त्वपूर्ण सुझावहरू: 

	४.४ मार्गदर्शन सेवा र विज्ञको सहयोग (Mentorship: When and How + Access to Mentors) 
	मार्गदर्शन कहिले चाहिन्छ? 
	मार्गदर्शक भनेको को हो? 
	मार्गदर्शन लिनुअघि तपाईं आफैंले गर्नुपर्ने तयारी: 
	मार्गदर्शक वा विज्ञ कहाँ पाउने? 
	कसरी राम्रो मार्गदर्शन प्राप्त गर्ने? 


	 
	 
	 
	खण्ड ५. व्यवसाय दर्ता खारेजी प्रक्रिया (Process of Business Dissolution) 
	कम्पनी भनेको एउटा छुट्टै अस्तित्व हो| कम्पनी ऐन, २०६३ (Companies Act 2006) अनुसार, कम्पनी भनेको एउटा छुट्टै कानुनी व्यक्ति (separate legal entity) हो। तपाईंले कम्पनी चलाउन छोडे पनि, त्यसलाई औपचारिक रूपमा (formally) खारेज नगरेसम्म कानुनी रूपमा त्यो 'जीवित' नै रहन्छ। तपाईंले पसलको सटर लगाएर हिँडे जस्तो मात्र गरेर हुँदैन। 
	१. औपचारिक बन्द प्रक्रिया अनिवार्य छ 
	२. नखारेज गरे के हुन्छ? (Penalty and Liabilities) 
	३. साना र ठूला कम्पनीका लागि बन्द प्रक्रिया 
	क. OCR मा दर्ता भएका कम्पनीका लागि (ठूलो/सानो सबै): 
	ख. स्थानीय निकाय वा घरेलुमा दर्ता भएका साना व्यवसायका लागि (Cottage/Small Industries): 

	५.२ OCR मा जानुअघि गर्नुपर्ने तयारी (Pre-Closure Checklist) 
	१. औपचारिक निर्णय गर्नुस् (Formal Decision) 
	२.  सबै बक्यौता चुक्ता गर्नुस् (Clear All Dues) 
	३. कर चुक्ता प्रमाणपत्र लिनुस् (Get a Tax Clearance Certificate) 
	४. लिक्विडेटर नियुक्त गर्नुस् (Appoint a Liquidator) 
	५. OCR मा निवेदन दिनुस् (Apply to the OCR) 
	६. अन्तिम खारेजी र दर्ता रद्द (Final Closure and Cancellation) 
	५.३  OCR मा बुझाउनुपर्ने मुख्य कागजातहरू 


	५.४  कम्पनी खारेजीका कानुनी आधारहरू 
	१. कम्पनी ऐन, २०६३ (Voluntary Liquidation) 
	क. स्वैच्छिक खारेजीको सुरुवात (दफा १२६): 
	ख. लिक्विडेटरको नियुक्ति र जिम्मेवारी (दफा १२७): 
	ग. ऋणदाताका हकमा दिवालियापन ऐन लागू हुने (दफा १२८): 
	घ. अवस्था परिवर्तन भएमा (दफा १२९): 
	ङ. लिक्विडेटरको नियन्त्रण र कर्तव्यहरू (दफा १३०/१३१): 
	च. दर्ता रद्द गर्ने प्रक्रिया (दफा १३२): 
	छ. नेपाल सरकारको विशेष मताधिकार (दफा ३०(७)(ख)): 


	२. दामासाही ऐन, २०६३ (अनिवार्य खारेजी) 
	क. दामासाहीको निवेदन दिन सक्नेहरू (दफा ४): 
	ख. अदालतको छानबिन आदेश र अधिकारी नियुक्ति (दफा १० र १३): 
	ग. लिक्विडेटर नियुक्ति र खारेजी सुरु (दफा ३७ र ३८): 
	घ. लिक्विडेटरको काम, कर्तव्य र अधिकार (दफा ४०): 

	५.४   साझेदारी फर्म खारेजीका कानुनी आधारहरू 
	१. आपसी सहमतिमा बन्द (दफा २९) 
	२. लिखित सूचना दिएर बन्द (दफा ३०) 
	३. विशेष कारणले बन्द (दफा ३१) 
	४. समय सकिएर वा काम सकिएर बारे (दफा ३२) 
	५. तत्काल बन्द हुने अवस्था (दफा ३३) 
	६. सरकारी निकायको आदेशले बन्द (दफा ३७) 

	५.५   कर तथा कानुनी हिसाबकिताब चुक्ता 
	५.६  कम्पनी बन्द गर्न कसरी तयारी गर्ने? 
	५.७  लिक्विडेटर कसरी नियुक्त गर्ने? 
	१. लिक्विडेटर को हुन सक्छन्? 
	२. लिक्विडेटर कहाँ खोज्ने? 
	३. नियुक्त गर्नुअघि के जाँच गर्ने? 
	४. लिक्विडेटरलाई कति खर्च लाग्छ? 


	५.८  OCR बाहेकका (माइक्रो, घरेलु र साना उद्योग) व्यवसाय बन्द गर्ने प्रक्रिया 
	१.  सबै बाँकी रकम र बक्यौता चुक्ता गर्नुहोस् (Clear Outstanding Dues) 
	२. आन्तरिक राजस्व विभागबाट कर चुक्ता प्रमाणपत्र लिनुहोस् (Obtain Tax Clearance) 
	३. दर्ता गर्ने कार्यालयमा खारेजीको निवेदन दिनुहोस् (Submit the Closure Application) 

	५.९  प्यान (PAN) र भ्याट (VAT) दर्ता रद्द गर्ने प्रक्रिया 
	१. कर कार्यालयमा गएर वा अनलाइनबाट निवेदन दिने 
	२. प्यान दर्ता रद्द (Cancellation of PAN) 
	३. भ्याट दर्ता रद्द (Cancellation of VAT Registration) 



